




 After a three-week trial, a jury in London, 
Ont., deliberated just three hours Monday 
before fi nding an Orangeville man guilty of 
fi rst-degree murder in the 2013 death and 
dismemberment of a younger man he knew 
from high school.

On Tuesday, Superior Court Justice Renee 
Pomerance gave James McCullough, 23, the 
mandatory sentence of life imprisonment 
with no chance of parole for 25 years, and 
added four years, to be served concurrently, 
for offering indignity to the body of his vic-
tim, 20-year-old Alex Fraser.

Among those present in the courtroom 
when the jury returned were the victim’s  
parents, Scott and Jackie Fraser, whose only 
child died on Sept. 8, 2013, after his killer 
took him in a taxicab to London from Oran-
geville and checked into a Travelodge.

Four members of the accused’s family – his 
parents and brother from Orangeville, and an 

aunt from Singapore, were in the courtroom 
to hear the verdicts. Defence lawyer Lynda 
Lamb, of Orangeville, made no comments to 
reporters after the verdicts were announced.

The trial was described in the London Free 
Press as “one of the most perverse and horri-
fying murder cases tried in London in recent 
memory. Fraser was stabbed 29 times and his 
body cut into pieces before it was packed up 
in two hockey duffel bags found in the hotel 
room.”

The jury heard that the victim had been 
driven, while extremely intoxicated, to Lon-
don in a taxi and that Mr. McCullough had 
paid the driver in cash and used an assumed 
name when registering at the hotel.

Perhaps signalling their ease in reaching 
a verdict, the jurors did not accept an offer 
from the trial judge Monday afternoon to go 
home and return Tuesday morning for the 
fi nal half-hour of her charge.

In closing arguments, Ms. Lamb called for 
a manslaughter conviction, arguing that her 
client had no plan to kill that night but had 
only gone to London to do a home invasion, 
party and shop, and had “freaked out” when 
the other man made sexual advances and 
tried to grab his genitals. “This is not a case 
of premeditated murder.”

However, the jury appeared to accept the 
submissions of the prosecutor, assistant 
Crown attorney Meredith Gardiner, and  evi-
dence pointing to the accused’s  fantasy to 
kill, cut up and possibly eat a person. She 
pointed to sadistic “death rap” lyrics about 
murder, maiming and cannibalism, and a  
conversation he had with a psychiatric nurse 
a year before the murder in which he talked 
about “slaying” someone and eating the per-
son’s fl esh.

 Convicted of 1st-degree murder,
Orangeville man a ‘predator’
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  PLANTING FOR SPRING: The Orangeville Sustainability Action Team were helping beautify the area by planting trees 
along Highway 10 at Highway 9. The Team was helped by the Palgrave Girl Scouts who rolled up their sleeve to pitch it. 
Brianne, Natalia, Gillian, Jessica, Isabella, Emma, Victoria, and Emily, show of the results of some of their work.

PHOTO: BRIAN LOCKHART     
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 Normally when you see a person’s name on 
a plaque, it’s an indicator that they are no lon-
ger here. But in the Baby Tree Forest at Oran-
geville’s Kin Park, a baby’s name on a plaque is 
a celebration of a new life.

Every year for the past nine years, the Oran-
geville Sustainability Action Team (OSAT) in 
partnership with the Town, has planted a tree 
in the park with the names of babies born in 
the previous year.

Last Sunday, April 24, there was a dedica-
tion ceremony to celebrate 13 new babies that 
were born in 2015. Trees had been planted and 

a plaque with each baby’s name was unveiled.
Donations are given to fund the cost of the 

new trees in the babies’ names and the Parks 
Department sources and plants the trees.

“It’s a celebration of life,” explained Oran-
geville Councillor and OSAT chair Sylvia Brad-
ley. “The program was started nine years ago 
and the trees grow at the same time as the chil-
dren. Some people return here every year to 
have their picture taken with the trees. They 
can see how they both grow.”

This year’s babies ranged in age from from 
over a year to those born in January 2015, to 
the newest members of the club at only a few 
months old being born late in the the year.

 Baby Tree Forest a celebration of life
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 COMMUNITY CALENDAR
For information on how to include your community 

event in this calendar, please call 519-941-2230
This ad space is provided by Tim Hortons Orangeville 

and is intended for use by non-profit organizations

Speechcraft May 9 &16 from 7pm-9pm. A workshop offered by Orangeville Toastmasters to 
develop your presentation & public speaking skills. $80 for 4 sessions.
Early bird $75 (before April 1). 25 Centennial Rd., Unit 1, Orangeville.

Contact Dennis Sanford at dssanford@xplornet.ca or Orangevilletoastmasters.com.

The Lord Dufferin Chapter, IODE holds their meetings at the Lord Dufferin Centre on the 4th 
Tuesday of every month. We are looking for women who would like to help in the community. 

Call Faye Corbett 519-941-6935 or Leslie McMahon 519-938-9741.

GARAGE SALE - FUNDRAISER Sat. May 28 8am-1pm - GRAND VALLEY PUBLIC LIBRARY. 
4 Amaranth St. E, Grand Valley, www.grandvalley.org 519-928-5622 email: info@grandvalley.

LARGE USED BOOK SALE (Cash only) May 24-28 at the GRAND VALLEY PUBLIC 
LIBRARY. 4 Amaranth St. E, Grand Valley www.grandvalley.org 519-928-5622 email: info@
grandvalley.org OPEN DURING REGULAR LIBRARY HOURS, Closing at 1pm on Saturday.

Orangeville & District Labour Council, Day of Mourning Ceremony, Thurs., April 28 at 12:15pm. 
Flagpole, Orangeville Town Hall. Contact Primrose Short at 519-938-6030

9th Annual Hike/Fun Run for Hospice. Sun., May 1st at Monora Park. Registration starts at 
12pm. Walk/Run at 1pm. More info or register 519-942-3313 or www.hospicedufferin.com
Special Olympics Dufferin is holding a large garage sale on Saturday, May 14th from 8:00-
12:00 in the STAPLES parking lot. All proceeds go towards assisting the Special Olympics 

athletes participate in a variety of sports.

Soils at Monora Park, April 30, 9:30-12:30

CAMH-Need someone to talk to about mental health or addiction?
Call 416-595-6111, Mon. to Fri.: 3 -9pm. Confidential.

Written By BRIAN LOCKHART

CLEAN UP TIME: The Rotary Club of Orangeville in partnership with the Orangeville 
Sustainability Action Team took to the outdoors at Rotary Park on Saturday, April 23, 
to remove litter from the park that has gathered over the Winter months. The annual 
event saw over 160 people take part to clean up the town.

BABY TREE FOREST: Fifteen month-old Melissa, along with some help from mom Stacey 
Joyce, unveils the new marker in the Baby Tree Forest dedication at Kin Park in Orangeville, 
on Sunday, April 24. The marker has the name of 13 babies born in 2015 and is a celebration 
of new life at the local park.

PHOTO: BRIAN LOCKHART
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The federal ministry of Innovation, Science 
and Economic Development has announced 
funding of up to $2 million to help Oran-
geville-based Quality Cheese Inc. increase its 
competitiveness and expand its production 
capabilities. 

The funding was disclosed in statements 
prepared for a ceremony at the Centennial 
Road plant today (Thursday).

“Our Government continues to support the 
growth of quality manufacturers across south-
ern Ontario. Today’s funding demonstrates 

our commitment to helping manufacturers 
increase productivity, while using environ-
mentally-friendly technologies,” said Navdeep 
Bains, Minister of Innovation, Science and 
Economic Development and Minister respon-
sible for the Federal Economic Development 
Agency for Southern Ontario. “This in turn will 
give them the competitive edge they need to 
succeed, while strengthening Ontario’s man-
ufacturing sector and creating jobs in this 
region.”

Ruby Sahota, Liberal MP for Brampton 
North, was expected to attend the ceremony 
on the minister’s behalf. 

“Our Government is proud to support com-
panies that source local products for use in 
their own operations and manufacturing. 
Investing in companies such as Quality Cheese 
will not only help the company grow, but will 
also create increased demand for Ontario’s 
dairy farmers,” she said. “It is important to 
support companies that actively support their 
local economy and communities.”

The government says it is investing to help 
businesses and entrepreneurs become more 
innovative, competitive and successful. This 
funding will support installation of state-of-
the-art equipment at Quality Cheese Inc.’s 
new 64,000-square foot facility in here. These 
upgrades are expected to increase Quality 
Cheese’s production of specialty cheeses 
including brie, camembert and blue cheese. 
The increased production capabilities will 
also enable the company to scale up its oper-
ations to meet growing demand in domestic 
and international markets.  

Through this project, Quality Cheese Inc. 
will improve energy and water effi ciencies in 

their cheese production by integrating a water 
management system that improves environ-
mental performance. This responds to an 
increasing number of environmentally-con-
scious customers who are looking for sustain-
able, locally-produced cheese. 

This funding will also benefi t local supply 
chains, including Ontario dairy farmers, as 
additional products will be required to meet 
increased production demands.

The repayable contribution of up to $2 mil-
lion is being provided through FedDev Ontar-
io’s Investing in Business Growth and Produc-
tivity initiative toward a total project cost of 
$14.8 million. 

The project is expected to create up to 20 
full-time jobs in Orangeville by project com-
pletion in 2017. FedDev Ontario’s investment 
will leverage $1.2 million from the provincial 
government and $11.57 million in private sec-
tor investment. 

Incorporated in 1988, Quality Cheese Inc. is 
a family-owned, award-winning producer of 
speciality cheeses. 

“This funding from FedDev Ontario will 
enable Quality Cheese to increase our produc-
tion capacity, expand effi ciencies for growth 
and compete for import and export oppor-
tunities,” said Albert Borgo, Vice-President, 
Quality Cheese Inc. “These actions are vital to 
achieving our company’s short-term and lon-
ger-term goals as we continue to grow in our 
production of speciality cheeses, including 
brie, camembert and blue cheese products.”
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THIS AD IS PROUDLY SPONSORED BY:

My name is Tippy. I am a 1 1/2 year old 
spayed female. I can be a shy girl in 
new places but once I’m comfortable, 
I will constantly be asking for belly 
rubs. I get along great with other cats, 
even if they are a little bossy. Come on 
by the Centre, even if it’s just to give 
my belly some scratches!

24 ARMSTRONG ST. • 519.941.7690

TippyTippy

Quality Cheese wins $2M in federal funding

Town hires new Treasurer
Effective May 16, Marc Villeneuve will 

assume the role of Treasurer of the Town 
of Orangeville. Prior to his current position 
as the Director of Finance/Treasurer for the 
Town of Midland, Mr. Villeneuve worked 
with BDO Canada LLP in Alliston as the 
Accounting and Assurance Manager, and 
with BDO in Barrie as the Senior Accoun-
tant.

A Chartered Professional Accountant, Mr. 
Villeneuve holds a Bachelor of Commerce 
degree from Laurentian University in his 
home town of Sudbury. He has been accred-
ited as a BDO Accounting and Assurance 
Specialist – which sets education, profes-
sional development and practical experience 
requirements on an annual basis.

Following the Town’s recruitment and 
selection process, Mr. Villeneuve was 
endorsed as the successful candidate by 
Orangeville Council at its April 18th meeting. 
The appointment will be formalized with the 
passing of a bylaw.

As Treasurer of the Town, Mr. Villeneuve 
will be responsible for the management 
and administration of the Treasury Depart-
ment including the Information Technology 
division.  His primary responsibilities will 
include overseeing the fi nancial manage-
ment of the Town, including budgets, fi nan-
cial reporting, fi nancial planning and fore-
casting and supervision of department staff.

Mr. Villeneuve says his spare time is 
devoted to family. He and his wife Pam – and 
their three children under the age of 3 – cur-
rently reside in Midhurst.

“I am thrilled to be joining the Town of 
Orangeville as its Treasurer,” he said.  “It’s a 
beautiful, vibrant community with an abun-
dance of charm.  I look forward to working 
with staff and Council to contribute to its 
ongoing and future success.”

He will be the town’s third treasurer in as 
many years. His predecessor, Brian Parrott, 
was relieved of the position last May. Mr. Par-
rott was hired in January 2013, after working 
nine years in York Region. He replaced Bill 
McKennan, who was also dismissed.

In both cases, while the Town searched 
for a new treasurer, deputy treasurer Karen 
Mills fi lled the role on an interim basis as 
acting Treasurer.
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They’re lacing up their sneakers for the 
annual MS Walk 

The new chapter of the MS Society in Peel 
Dufferin is encouraging people to get involved 
in this weekends run. The run takes place at 
Montgomery Village Public School in Oran-
geville this Sunday, May 1st at 8:00 am.

The MS Walk is a celebration to embrace the 
power and the ability that we have to change 
the lives of Orangeville residents living with 
MS.  

On Monday, local dignitaries, the MS Society 
and residents gathered at Orangeville Town 
Hall to raise a flag and encourage all residents 
to participate in this weekends walk.  May 
has been proclaimed MS Awareness Month in 
Orangeville.  

The MS Walk is the MS Society’s largest 
fundraiser involving more than 70,000 partic-

ipants and volunteers across Canada.  “We are 
anticipating an attendance of more than 150 
walkers this year in Orangeville”  says Alison 
Boyce, Coordinator and fund Development 
for the MS Society of Canada.  

“We’ve set a goal of $43,000 for this year’s 
walk” says Ms. Boyce.  She’s hoping the com-
munity of Orangeville-Dufferin can help . 

The Orangeville MS Walk is a fun family 
event.  A morning filled with food, exciting 
entertainment and prizes! 

James Jackson, the MS Society Ambassador 
for Dufferin Caledon feels very strongly about 
the upcoming MS Walk and the proclamation 
of May as MS Awareness month in Orangeville.  
He suffers from MS and hopes to bring light to 
the disease.  

Mr. Jackson says it’s about raising aware-
ness for people living with a disability like MS 

and how hard it can be to do daily routines.  
“I want people to know that they’re not 

alone,” says Mr. Jackson about those suffering 
with MS.  The new Peel Dufferin Chapter of 
the MS Society now offers more help to those 
living with MS in Dufferin County. 

All of the money fundraised from this years 
walk will go towards helping those living with 
MS and for research to find a cure.

Ryan Sinclair from Crossfit Brontide Oran-
geville believes in the walk and what it means 

for the residents of Dufferin County.  This is 
his second year leading the warm-up routine. 

 “This is a great way for families to come 
together, support a good cause and get some 
fitness at the same time,” he said.  

But be warned… Mr. Sinclair says he prom-
ises a fun and inclusive warm-up routine that 
could have you break a sweat!

For more information on how to get 
involved in this year’s MS Walk you can visit 
msscociety.ca  
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ORANGEVILLE NISSAN 
633224 HIGHWAY 10 NORTH, ORANGEVILLE 

TEL: (519) 940-0222

RAISING A FLAG and raising awareness. May has now be proclaimed MS Awareness 
Month in Orangeville.  The celebrations took place on April 26th at the Orangeville 
Town Hall. Left to right, back row: Acting Fire Chief Ron Morden, Councillor Nick 
Garisto, MP David Tilson, Mayor Jeremy Williams, MS Society Ambassador James 
Jackson, MS Society Regional Director Monique Armstrong, MS Society PR Director 
Robert Hakim, Orangeville Police Sta� Sergeant Lindsay White, retired Orangeville 
Fire Chief Andy Macintosh; front row: Councillor Don Kidd, MS Society Chapter Ser-
vice Coordinator Brandi Easton and Du�erin Peel MS board secretary Rebecca Scott 
Rawn.

PHOTO: MARRIE-LEIGH FERGUSON 

Local MS Walk is slated for next Sunday
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 Orangeville Police will be conducting a 
“virtual ride along” over social media from 
6:00 p.m. to 12:00 midnight this Friday night, 
April 29th. 

Twitter and Facebook users are invited 
to join the Orangeville Police Service in a 
special “virtual ride along” as the service 
uses Twitter and Facebook to broadcast the 
events of the evening as they happen.  

Public and Media Relations Officer Scott 
Davis will be reporting the calls for service 
as they happen via the services’ social media 
accounts.  

Constable Davis will be accompanied by 
members of the local media who will also 
be covering the night’s events on their social 
media platforms. 

“This virtual ride along through social 
media is a unique opportunity for members 
of the community to follow our officers as 
they go from call to call in Orangeville on 
a Friday night shift”, explained Police Chief 
Wayne Kalinski. 

 The social media posts of the nights 
events will take place on the Orangeville 
Police twitter account:  @orangevilleps and 
the Orangeville Police Facebook page: www. 

facebook.com/Orangeville-Police-Service. 
Flagging leads to charges
Last Saturday, April 23, an officer from the 

Caledon OPP Detachment was conducting 
traffic enforcement on Highway 10 when he 
was approached by a concerned citizen who  
reported seeing an erratic driver.

As a result of the information provided, the 
officer located the vehicle and conducted a 
traffic stop with the white Ford Escape.  

While speaking to the driver, the officer 
concluded that the male had been under the 
influence of alcohol and demanded he pro-
vide a sample of his breath into an Approved 
Screening Device (ASD).  The driver per-
formed the roadside breath test and regis-
tered a fail.  

Subsequently, a 58 year-old male from 
Nepean, Ontario was charged with operat-
ing a motor vehicle with over 80 mg/100 mL 
of alcohol in his blood.  

The 90-day Administrative Drivers’ 
Licence Suspension program was initiated 
and the motor vehicle was impounded for 
seven days.   He was released and is sched-
uled to make his first appearance in Ontario 
Court at Orangeville on May 5.

Police News: Town police 
offering ‘virtual ride along’

FLAGPOLE DONATION: The East Entrance Flag Pole & Beautification Committee got 
a $500 boost today from Dianne Zahodnik of iPro Realty Inc. Brokerage and her hus-
band Mel of Mel’s Pro Shop. Receiving the cheque from Dianne and Mel is Councillor 
Nick Garisto and Paul Korsten. Dianne throws out a challenge to local realtors to do-
nate to the fund, noting that the Canadian flag is the first welcome t o our community 
and a significant landmark in the area.

CONTRIBUTED PHOTO



The Crown lawyer said Mr. Fraser was 
a “perfect victim” because the killer had 
known him since high school and would 
know he’d pass out quickly after drinking 
to excess. She recalled evidence in the trial 
when, on the bizarre $320 cab ride, the vic-
tim had no idea where he was going and 
kept asking where they were.

The jury also heard that the accused had 
brought with him the bags used for the body 
parts, a knife and a knife sharpener. Chal-
lenging his claim that as a drug dealer he 
carried the knife all the time for protection 
as a drug dealer, the prosecutor suggested 
he had grabbed it from the family kitchen 
intending to use it in the stabbing.

The trial was told that after the murder 
the hotel room was meticulously cleaned 
and the accused asked an old Fanshawe 
College acquaintance to drive him and the 
body parts out of town.

When he couldn’t get the ride out of town, 
he called his parents, his lawyer and finally 
911, saying there was someone who was 
“full-on dead” in his hotel room.

Although the defendant testified in his 

own defence, the Crown said his lies to 
police, including a claim that Mr. Fraser 
was the aggressor, were only sorry attempts 
to cover up his crime. “James McCullough 
was a calculated predator. ... He committed 
these offences for no other reason than he 
wanted to,” Ms. Gardiner told the jury.

At Tuesday’s sentencing hearing, a victim 
impact statement from Alex Fraser’s par-
ents told the world about their gentle son.

It said Alex was “an intelligent, happy 
young man” who loved computers and tech-
nology. He was going back to school, had 
a job from the time he was 13 and was “a 
good golfer.”

Every year, he and his dad would go for 
a week-long camping trip. “Alex started the 
fire the moment they got there and he kept it 
going until they had to pack up to go home. 

“He was a gentle soul with a great sense 
of humour and a smile that wouldn’t quit,” 
they wrote. 

They said they still see their only child 
everywhere they look in their home — at 
the dining room table, in the family room 
where they’d watch TV together and in the 
kitchen.

“We have lost so much by this unbeliev-

able circumstance, a wonderful young man 
with a bright future,” they said. “We didn’t 

even get a chance to say goodbye to Alex. 
We thought he was coming home.”
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Orangeville man convicted of first degree murder
Continued from pg A1

Next week (May 1-7) is Emergency Pre-
paredness Week, and Dufferin County has 
partnered with the Canadian Red Cross, 
Environment Canada and Erika Longman 
Consulting in scheduling seminars – four 
next week and another on May 11.

Steve Murphy, Community Emergency 
Management Coordinator in Dufferin 
Community Services, says the workshops 
are designed “to help you prepare for the 
next big storm.”

The first seminar, dealing with personal 
preparedness, will be held at the Mel 
Lloyd Centre in Shelburne from 7 to 9 p.m. 
Monday.

The County Courthouse on Zina Street, 
Orangeville, will be the scene of the sec-
ond seminar, which will inform attendees 
on the CanWARN Storm Spotter. It will 

run three hours, from 7 to 10 p.m.
On Wednesday, the Personal Prepared-

ness seminar will be repeated at the Grand 
Valley Community Centre, 7 to 9 p.m.

Thursday’s seminar theme is “Prepared 
Pets.” It will be held at the Edelbrock Cen-
tre on Centre Street, Orangeville, and will 
run from 7 to 9 p.m.

On May 11, the Personal Preparedness 
workshop will be held a third time, this 
time at the Edelbrock Centre, 30 Centre 
St.

A poster outlining the plans advises: 
“Join Dufferin Emergency Management 
and our partners at one of our emergency 
preparedness seminars. Learn more about 
the risks, having a plan and making an 
emergency kit. Space is limited, please 
register soon.”

Seminars to be held next week 
on emergency preparedness
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 Arts
Entertainment&LOCAL
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SHOWTIMES FOR FRIDAY, APRIL 29 TO THURSDAY, MAY 5, 2016

DOORS OPEN FRIDAY @ 6:15 PM, SATURDAY @ 10:45 AM,
SUNDAY @ 11:30 AM, MON-THURS @ 6:15 PM

ORANGEVILLE, FAIRGROUNDS SHOPPING CENTRE 85 FIFTH AVE. - (519) 941-2333

BATMAN V SUPERMAN: DAWN OF JUSTICE CC/DVS (14A) 
FRI,TUE 6:40, 9:20; SAT 3:20, 6:40, 9:20; SUN 12:50, 
4:00, 6:40, 9:20; MON,WED 6:30, 9:00
THE HUNTSMAN: WINTER’S WAR CC/DVS (PG) FRI,TUE 
6:50, 9:40; SAT 1:20, 4:00, 6:50, 9:40; SUN 1:10, 3:50, 
6:50, 9:40; MON,WED 6:40, 9:10; THURS 1:10, 6:40, 9:10
THE JUNGLE BOOK CC/DVS (PG) FRI,MON-THURS 6:30; SAT 
10:50, 1:10, 6:30; SUN 2:00, 6:30

THE JUNGLE BOOK (PG) STAR & STROLLERS SCREENING 
THURS 1:00
THE JUNGLE BOOK 3D CC/DVS (PG) FRI,TUE 7:30, 9:35, 
10:10; SAT 11:30, 2:10, 3:50, 4:50, 7:30, 9:35, 10:10; SUN 
1:00, 3:40, 4:50, 7:30, 9:35, 10:10; MON,WED-THURS 7:00, 
9:00, 9:30
THE BOSS CC/DVS (14A) FRI,TUE 7:20, 10:00; SAT 12:50, 
4:30, 7:20, 10:00; SUN 1:20, 4:10, 7:20, 10:00; MON,WED 

7:00, 9:40; THURS 1:20, 6:45, 9:40
MOTHER’S DAY CC/DVS (PG) FRI,TUE 7:00, 9:50; SAT 1:30, 
4:10, 7:00, 9:50; SUN 1:30, 4:20, 7:00, 9:50; MON,WED-
THURS 6:45, 9:20
MOTHER’S DAY (PG) STAR & STROLLERS SCREENING THURS 
1:00
RATCHET & CLANK CC/DVS (PG) NO PASSES FRI,TUE 7:10; 
SAT 11:40, 2:00, 7:10; SUN 1:40, 7:10; MON,WED 6:45; 

THURS 1:30, 6:30
RATCHET & CLANK 3D CC/DVS (PG) NO PASSES FRI,TUE 
10:00; SAT 4:40, 10:00; SUN 4:30, 10:00; MON,WED 9:25; 
THURS 10:10
THE METROPOLITAN OPERA: ELEKTR () SAT 12:55
CAPTAIN AMERICA: CIVIL WAR 3D  () NO PASSES THURS 
7:00, 8:50
PAN  (PG) SAT 11:00

 Theatre Orangeville is a wonderful thing, 
a fi ne institution in which young people can 
get involved with theatre through TOYS 
(Theatre Orangeville Youth Singers) or its 
Young Company productions. They often 
go on to study theatre arts at colleges and 
universities to become actors or back stage 
crew, designing and creating sets, the light-
ing and the sound as professionals in the-
atres everywhere.

And many come back to their Alma Mater, 
Theatre Orangeville. So it is with the compa-
ny’s upcoming season fi nale, Stag and Doe, 
opening May 5 for the preview, with Opening 
Night on Friday, May 6. 

Returning to the fold for this production 
are Caroline Toal, David Reale and Karen 
Knox all of whom, from their Theatre Oran-
geville launch, have graduated and suc-
ceeded in the profession for which they all 
share such a passion, developed and encour-
aged here.

Back to us as well, after his tremendous 
success with Norman Bray last year, is Jesse 
Griffi ths.  

Heidi Lynch is pleased to be returning to 
this theatre, following her role here as Milli 
in Queen Milli of Galt. 

Welcome for his fi rst appearance here to 
Jeff Hanson, coming to us as a graduate and 
native of Windsor, Ontario, via several suc-
cessful stage performances.

The premise for the story: Bonnie and Brad 
are staging a stag and doe for their pending 
nuptials at the local community hall. Mandy  
and Rob are actually getting married on the 
same day in an outdoor ceremony which, 
due to unforeseen circumstances, has to 
be shifted indoors and, as there is only one 
place that suits all needs, there is suddenly a 
crowd in the community hall.

Surely comic bedlam will result with all 
the misunderstandings and miscues that 
such a set up would invite: everything that 
might be perfect for a farce – yet, hold – 
there is more to this play than that.

Much as Stag and Doe is a very funny play, 
it is also, as director David Nairn made plain: 
“...a very truthful and honest piece. It asks 
some serious questions about marriage and 
desire – about being together – or not.”

Mr. Hanson, in admitting, as it were, that he 
and Mr. Griffi ths “go to the gym together,” in 
spite of the antagonism between their char-
acters in the play, “...we were talking about 
it and , sure, it’s funny but there’s a lot of real 
issues about making it [marriage] work. But 
then, funny isn’t unless it’s grounded on the 

heart of the matter.”
“There’s humour but not just jokes,” Mr. 

Griffi ths enlarged on the thought,  “– it’s not 
a farce, although it could be played in the 
broadest of strokes.”

“Classical farce is about mistaken iden-
tity and physical comedy,” added Mr. Reale, 
“This is more an emotional farce.”

Mr. Nairn observed, “The bride begins to 
worry about the pressure of this one day.”

”She has to not be so concerned with the 
day and be more interested in the rest of 
their lives together,” commented Ms Lynch.

It is a story about an age. 

THEATRE ORANGEVILLE presents Stag and Doe May 5 to 22. The play is written by Mark 
Crawford and directed by David Nairn.

PHOTO: SUBMITTED

Theatre Orangeville presents Stag and Doe May 5
Written By CONSTANCE SCRAFIELD

Continued on pg A11
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Orthodontics 
We’ll make you smile
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Solution on page: A17
Puzzle No. 441CROSSWORD

No one has more self-confidence than the person who does a crossword puzzle with a pen.“ “

Since 1990
Making your house like home.feel

WHY don’t you buy 
your last BBQ first?

In fact I am so sure you’ll 
love the options, that I 

am offering you to

You rent 
a select 
propane BBQ 
or Smoker 
Grill for 2 days 
for $75. I will 

provide a propane tank or a bag 
of pellets of your choice. When 
you love it and buy it, I will deliver a 
brand new unit and your $75 back 
in free BBQ accessories!
What do you say?*

*SOME CONDITIONS APPLY.

CLUES ACROSS
  1. Oliver __, author
  6. Neuromuscular 
disorder (abbr.)
  9. Ed Sheeran song
 13. Flows in Greek 
Gods’ veins
 14. Mounted soldier
 15. Theron movie “__ 
Flux”
 16. Greek portico
 17. Buffaloes
 18. Ribosomal 
ribonucleic acid
 19. Types of bonds
 21. Bura-__, language
 22. Discharges
 23. Principal ethnic 
group of China
 24. Air Force
 25. Dash
 28. Patti Hearst’s 
captors
 29. __ percha, trees
 31. Expression of 
sorrow or pity
 33. Kids play here
 36. Fakes

 38. Scottish Gaelic for 
John
 39. Blocks
 41. Split
 44. DC Comics hero
 45. Wrap
 46. Cool!
 48. Hengyang Nanyue 
Airport
 49. Biblical Sumerian 
city
 51. Radio direction 
finder (abbr.)
 52. Gulf in the Aegean 
Sea
 54. Actress Lathan
 56. Class
 59. Copyread
 60. Blocks
 61. Whale ship captain
 63. Make angry
 64. They product honey
 65. One seeded fruit
 66. Helios
 67. Soviet Socialist 
Republic
 68. Accepted practice

CLUES DOWN
  1. Female sibling
  2. Behaves
  3. Cream puff
  4. Knighted computer 
scientist Tony
  5. Citizen (senior)
  6. Blackthorns
  7. One-time Yankee 
sensation Kevin
  8. Autonomic nervous 
system
  9. Spider
 10. Flavoring
 11. Colonized by 
Ancient Greeks
 12. “Thundercats” 
character
 14. Protestant
 17. Not straightened
 20. Outdoor retailer
 21. Brazilian lagoon
 23. Expression of 
bafflement
 25. Male parent
 26. Brews
 27. Gadoid fishes
 29. Gives

 30. Hindu calendar 
month
 32. Breaks up
 34. Take in solid food
 35. Abba __, Israeli 
politician
 37. A breed of goat
 40. It’s above us
 42. British Air Aces
 43. Challenges
 47. He’s a bounty hunter
 49. Exploiters
 50. Plays music
 52. Cavalry sword
 53. Drenches
 55. Will not (obsolete)
 56. Signals
 57. Carla from “Cheers”
 58. Other side of yin 
 60. Ed Murrow’s home
 62. Satirist Samantha
 65. Gold

 Rebecca Postma’s vocal training growing up 
in Dufferin, starting with lessons with Pamela 
Claridge of Orangeville, and later with tenors 
Mark Dubois and Brandon Leis, as well as 
music teachers Heidi Vanderwall and Andrea 
Parsons at Centre Dufferin District High 
School (CDDHS). 

Now, the classical and operatic mezzo-so-
prano is graduating with her Bachelor of Hon-
ours Music in voice performance from Wilfrid 
Laurier University in Waterloo and is set to 
perform her fi rst professional concert this Fri-
day, April 29, in Beeton.  

Rebecca attended Primrose Elementary, as 
well as CDDHS, and received Dufferin Arts 
Council scholarships for all four years of her 
undergraduate study, as well as a second 
scholarship from the Ontario Music Educators 

Association. 
With “a strong musical thread” on both sides 

of her family, Rebecca was raised in Mulmur 
with her parents Alison and Jim Postma (who 
died in 2012,) and brother Christopher. Those 
who were lucky enough to catch her perfor-
mance at the DAC Evening of Entertainment 
at Grace Tipling Hall two years ago will testify 
to the beauty of her voice.

Alison Postma says Rebecca “began sing-
ing at a very young age, and started pursuing 
a career in voice performance after studying 
with Canadian tenor Mark Dubois.” She partic-
ipated in many concerts with the Mark Dubois 
Studio Singers, including performances at 
Theatre Orangeville’s Victorian Christmas 
and in venues such as Roy Thomson Hall in 
Toronto. 

Rebecca continues to enjoy participating 
in charitable performances with both Mark 

Dubois, and community leader George Scott 
including many fundraising concerts such as 
Theatre Orangeville’s Victorian Christmas. 
Performances for organizations such Big 
Brothers, Big Sisters, Relay for Life and Mul-
tiple Sclerosis, twice earned her the Keith 
Knights Memorial Scholarship through Wil-
fred Laurier University; an award recognizing 
a music student who has contributed to their 
community.

 Rebecca says she has been “a participant in 
the Opera Laurier program the last two years, 
including a performance with the Kitchener 
Waterloo Symphony, where she developed 
roles such as Prince Orlofsky, from Strauss’ 
Die Fledermaus, under the mentoring of mez-
zo-soprano Kimberly Barber.” She is consider-
ing a graduate degree and/or opera diploma as 
she continues to aspire to a career combining 

performance and teaching. 
Tickets for Friday’s concert ($10) may be 

reserved at apostma@xplorenet.com or by 
calling 416-722-9795 or 519-939-2689. The con-
cert will take place at St. Andrew’s Presbyte-
rian Church, 128 Main Street W. in Beeton at 
7:30 p.m.

Soprano Rebecca Postma to perform
Written By MARNI WALSH

www.EveryoneRides.ca

Apply online today! At www.everyonerides.ca
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LOANS APPROVED WITH AS LOW AS $0 DOWN
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CALL RUDY - GET APPROVED - START DRIVING TODAY

APPLY ONLINE AT EVERYONERIDES.CA
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1-866-414-9743

This is a story of discovery at a stage of rela-
tions and it is not exclusively about relation-
ships.

Playwright Mark Crawford is himself in his 
early 30’s. In this play, the older people – the 
parents – are never actually present, although 
they are a strong, unseen presence,. This tale 
centres on the concerns of the the late 20’s to 
early 30’s generation, beginning their lives as 
couples with a long time to go before their 
50th wedding anniversaries. It talks about 
marriage and commitment in many very funny 
ways without loosing track of the seriousness 
of those commitments.

“Others have said that it could be played for 
the jokes but to play it for the real issues – it’s 
much more enjoyable,” related Mr. Reale.

Ms Lynch said simply, “People need to see 
stories that are about their own age.”

“This is really about 30-year-olds that can 
speak to all of us,” Ms. Knox agreed.

We discussed a bit about the whole under-
lying notion of the Stag and Doe and its  place 
in  rural communities, specifi cally here in 
Ontario. Small communities habitually  get 
together to support young couples. These 
parties are fundraisers, basically, to help pay 
for the wedding, maybe, or something bigger, 
depending on the crowd. The play  takes place 
in the kitchen of a community hall.

“The kitchen is always the epicentre,” Mr 
Nairn remarked. “Our social lives happen 
around the kitchen table.”  He told us about the 
set design, being created this time by Beckie 
Morris: “A lot of research was done in a local 
church kitchen– even to the colouration.”

Stag and Doe relates completely to the very 
common experience of a wedding.

Said Ms. Knox, “A couple from Bangladesh 
are staying here. When I told them about this 
play, they said they were getting married and 
I told them they should come to see it. And 
they’re coming – weddings are universal.”

But why, we wondered, do people still get 
married?

Variously, we talked about the billion dollar 
wedding industry – the dress, venue, the band, 
fl owers- on and on.

However, all that to one side, Mr. Reale com-
mented: “The play kind of lives in the ques-
tion..”

And from Mr. Griffi ths: “It’s beautiful to cel-
ebrate the idea of wanting to be together for 
the rest of your lives; I would want to have an 
occasion to celebrate that.”

Stag and Doe opens next Thursday, May 5 
and runs until May 22. Tickets as usual at the 
box offi ce, telephone 519-942-3423, or online 
www.theatreorangeville.ca .

Theatre Orangeville presents Stag and Doe
Continued from pg A10
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  Here’s a terrible thought.
If the anxious-to-kill brigade had its way, 

and the proposed Liberal state-killing bill 
covered more circumstances than it will, 
wouldn’t all those distressed young people 
on the Attawapiskat reserve who signed 
a death pact have a “right” to summon 
the nearest doctor to end their misery?

Ridiculous, you say.
Not really. Not if you’ve been follow-

ing the fl ak the Liberals are getting – not 
because it calls on doctors to deliber-
ately end lives rather than save them, but 
because, to many, the so-called “assist-
ed-death” bill doesn’t go far enough.

The law, which is sure to pass, isn’t 
“doctor-assisted suicide.” Doctors won’t be 
assisting, they’ll be doing the actually killing.

Yes, yes, I know. 
The Liberals have no choice. After all, 

the most politically active Supreme Court 
in Canadian history is forcing them to act, 
a court which just a few years ago came 
to the opposite conclusion on this issue 
but, while the legal arguments remained 
unchanged the ideological makeup of the 
court didn’t, and so these unelected gods 
have once again thumbed their collective 
nose at our elected representatives.

Mind you, the government could invoke 

the notwithstanding clause and hold off the 
court edict – and – here’s a wild thought – 
could actually conduct a referendum to see 
if people want the state killing off people. 

But, alas, it’s far easier to hide behind the 
robes of the Supremes and do their bidding.

It is not all that surprising that a coun-
try – Canada, that is – which boasts of 
being alone in the democratic world in 
lacking a single law restricting abor-
tion, should now be so readily prepared 
to demonstrate its lack of respect for 
life by bringing in the death bill. 

We’re okay, it seems, killing the unborn 
and the infi rm, but we go to the barricades 
to stop the state from killing murderers.

Anyway, giving sick people the nee-
dle is a lot cheaper than investing in 
palliative care, which is what a respon-
sible society would be doing instead.

In the Commons last week, responding to 
attacks that the bill doesn’t go far enough, 
Justice Minister Jody Wilson-Raybould, said 
there “will always be a diversity of opin-
ion about what is required to respond to a 
particular judgment, but it falls to Parliament 
not only to respect the court’s decision 
but also listen to the diverse voices and 
decide what the public interest demands.”

Well, up to a point. Certainly they’re 

not listening to the millions of Canadi-
ans who are appalled at the very notion 
of a so-called assisted-suicide bill.

People will say that the bill is 
needed because even if you don’t 
want to invoke its measures, they 
have a “right to die with dignity.”

You should let them in on a little secret: 
they already have the right to die. If 
you want to kill yourself, well, that’s a 
pity, but there’s nothing stopping you.

This bill isn’t about your right to die. 
It’s about a perceived “right” to make 
a doctor kill you upon request. 

To be sure, some doctors will gladly 
oblige – regardless of the oath they took 
to save lives – but others won’t. To those, 
even the Supremes suggested they 
shouldn’t be forced to jab the needle in 
your arm, but what the political response 
to that is that well, yes, they shouldn’t 
have to do it, but they must refer you to 
somebody who will. Kind of like refusing 
to rob the bank but being forced to drive 
the getaway car instead. It’s still wrong.

Now, back to the kids at Attawapiskat.
You may recall that the all-party commit-

tee studying the proposals and reporting 
back, actually suggested that among those 
who should be eligible for state killing 

procedures are certain 
youths among us. 

No doubt they 
would be horrifi ed 
at the notion that 
this may include 
those troubled native kids on the 
reserve, but that’s what happens when 
you go beyond the high-sounding rhet-
oric and apply it to real life situations.

And while the Liberals may pretend 
their law is restrictive, if it’s like every 
similar law around the world (and you 
can count on it)  it a)- won’t be that 
restrictive in practice,  and b)- will get 
less restrictive with each passing year.

In Belgium, for example, there were 
strict rules in the beginning, but now 
even kids and people who are sim-
ply depressed or are tired of life can 
have the state needle administered.

Advocates point to Oregon’s law to argue 
that not many people will take advantage of 
it anyway – as if those that do don’t matter 
– but without telling you that Oregon’s num-
bers are so low because the cause of death 
is usually attributed to a specifi c ailment you 
had rather than to assisted suicide itself. 

It’s a fraud, but hey, it’s only 
life we’re talking about.

 Itʼs only life we r̓e talking about CLAIRE HOY
NATIONAL AFFAIRS

 “I was working part time in  fi ve-and-dime:
 My boss was Mr. McGee.
 He told me several times that he didn’t 

like my kind, /’Cause I was bit 2 leisurely  --
Seems that I was busy doing 

something close to nothing / But dif-
ferent than the day before....”

“Raspberry Beret”, P. R. Nelson a.k.a. “Prince” 

Now that a lot of the world’s principal 
“Chicken Littles” and acting/pretend “World 
Eco-Saviours” have met in Paris, in New 
York, then back to Paris, then again into 
New York  – getting around on jets no doubt 
– we’re being told we can only meet our 
“climate change targets” if we have a ‘future’ 
with no more cars on the road in Canada.   
And, in Ontario.  Such are their emissions, 
we’re told.  I dunno about you, but I kind of 
like cars, and I like them more than a little.

The fi rst Sunday of the month found me 
walking along Highway #9, back from the 
gritty gravel of Heart Lake Road toward 
Orangeville, on the shoulders through the 
litter and light dusting of snow. I said to 
myself, unfortunately then, “Dammit, there’s 
always something I forget when I set out on 
my winter plods.”  What was it this time that 
I had forgotten:  I soon found out.   My right 
ear began to freeze in the wind chill (which 
I hadn’t been expecting as it was April 3rd 
after all, and global warming’s all the rage 
these fanciful days) coming in on my burly 
starboard quarter at about –15ºC; but, I 
guess they don’t talk about that sort of “freez-

ing thing” – not on the outskirts of Orangeville 
anyway – in their politically corrected circles 
around chic Paris, or super-toney New York.   
Sabina had gone to Mass that day with our 
two small children, up at the retreat centre 
in the hills run by the Franciscan brothers, 
or the “Brown Friars” (from the French for 
“brother”, frère); and I, out on my walk, with 
my prayers and contemplations, observed 
the cars racing by, out there on the highway.  
I can’t say I stopped at St. John’s either as I 
passed:  I’ll borrow and adapt from the Amer-
ican poet Robert Frost here, “I had kilome-
tres to go before I could eat.”  I was hungry 
for my breakfast, and now cold besides.

As I switched over to the north side of 
the hard-top, I looked reproachfully at the 
athletic centre that has done very well in 
recent years.  My hand-me-down, “beater” 
Volvo-wagon (nice winter car that!) had been 
stolen from in front there during the mid-
2000s, leaving me with an un-doable amount 
of bicycling to give my poor/pauvre service 
as a French supply teacher in places south 
like Bolton and Brampton; and, thereafter, 
with my marriage collapsed, with my “wagon” 
swiped – in which I had been sleeping – I had 
been left with 100s of winter miles to trudge 
on foot, back-and-forth to Orton, on the East 
Garafraxa side, whence I was sequestered 
away in my family’s traditional “cottage,” the 
olde Orton schoolhouse, which lovely edifi ce 
you may have seen – or even have attended 
school in – there amongst the once hand-
some, towering maples.  I wish the bloody 

thieves would think of these things before 
they take off with one’s precious chariot: I 
had received a laconic message from police 
that the burnt-out hulk of the car had been 
discovered “up North”, where the ‘lads’ had 
ditched it having had their ‘fun’, with police 
reporting it – sob! – having been “used as a 
party car.”  No party for me out on our wintry 
roads then, plodding along into the winds.

Once, having almost made it out to Orton, 
and having walked something over 50 
kilometres that day, into Orangeville and 
vicinity, and back out along trusty old #3, and 
having made it across windswept #24 just 
before Marsville (get a map) into a –26ºC 
windchill, I thought in the dark of the eve-
ning to lie down in a ditch by East Garaf-
raxa Public School, just for a bit of a rest.  

I was covered in snow, felt frozen, and had 
hoarfrost gathering on my beard and around 
my face; and, I was pooped:  I said to myself, 
something like ‘the big engine is running low 
now Rob, this is depressingly cold, c’mon, 
rest up for a bit!’  I knew then how Odysseus 
must have felt with the sirens sounding all 
around him, as the winds shrieked about my 
head, the cold’s ripping fi ngers picking at 
my scarf and throwing it across the stubbled 
cornfi elds.  Not a very bright idea to stop, I 
must admit.  To my good fortune, however, 
as I was scouting out a temporary shelter, 
a conscientious pipe-fi tter in a pick-up truck 
stopped, and waved for me to get in.  He had 
seen me several times that day; then in the 
dark, coming back from church and a family 

meal with his wife, she 
had sent him back out 
into the cold to help 
me along the road.  

Good things happen 
when people attend 
church regularly.

This most recent April Sunday, I shuffl ed 
along past the car dealerships, holding my 
grey glove to my right ear.  The winds abated 
considerably as I made it up to the fi ne North 
American car dealership, MacMaster....  

By the time I made it alongside Orangeville 
Chrysler I had time to stare across the hand-
somely kept lot of the Chrysler dealership, 
and to refl ect how we – Sabina and I – had 
been so well served there service-wise.  

Car dealerships in the GTA 
had left me ‘cold.’  

But, coming back up to Orangeville, in their 
service area, one was able to once more 
rediscover older-fashioned country values, 
value for money, eye-contact, honesty and 
such like.  This memory made me warmer 
as I passed, but I was glad Sabina had 
our superior, ultra-reliable Dodge “Jour-
ney” this day, as – for my heart’s health, 
for my “spare tire” – a not inconsiderable 
of my life’s remaining journey must be 
made on foot.  And, I’ll give Sabina the last 
word this week, as our Orangeville-bought 
“Journey” is her fi rst car, she said on a 
recent shopping-trip, “It’s SO nice and 
normal shopping (and getting service) in 
Orangeville... it’s like the 1970s again!”   

 On the road to better service ROB BREDIN 
ONTARIO MATTERS

 If you spend a lot of time talking to scien-
tists about climate change, there’s one word 
you’ll hear time and time again, and yet it’s 
hardly ever mentioned in public discussion 
of climate change. The word is “non-linear”.

Most people think of global warming 
as an incremental thing. It may be inex-
orable, but it’s also predictable. Alas, 
most people are wrong. The climate is a 
very complex system, and complex sys-
tems can change in non-linear ways.

In other words, you cannot count on 
the average global temperature rising 
steadily but slowly as we pump more and 
more greenhouse gases into the atmo-
sphere. It may do that – but there may also 
be a sudden jump in the average global 
temperature that lands you in a world 
of hurt. That may be happening now.

“We are moving into uncharted territory 
with frightening speed,” said Michel Jarraud, 
secretary-general of the World Meteor-
ological Organisation, last November. He 
was referring to the fact that the warming is 
now accelerating in an unprecedented way.

 2014 was the hottest year ever – until 
2015 beat it by a wide margin. 2016 
may beat that record by an even wider 
margin. It was the hottest January ever 
– and then the average global tem-
perature in February was a full fi fth of a 

degree Celsius higher than January.
That was a huge jump, since the “aver-

age global temperature” is an average of 
all the temperatures over the seas and the 
land in both the summer hemisphere and 
the winter hemisphere. It is normally a very 
stable fi gure, changing no more than a few 
hundredths of a degree from year to year.

But March was not only hotter than 
February. It was hotter by an even wider 
margin than February was over January. 
Indeed, each of the past 11 months has 
beaten the highest previously recorded 
average temperature for that month.

Some people try to explain this all away 
by blaming it on El Niño, a periodical rise in 
the ocean surface temperature in the east-
ern Pacifi c that moves the rainfall patterns 
around worldwide, causing droughts here 
and fl oods there. But El Niño is a local rise 
in temperature; it does not normally affect 
the average global temperature much.

El Niño had not even begun when 2014 
beat all the records for average global 
temperature. It was a powerful infl uence 
on weather patterns for all of 2015, but 
climate scientists estimate that it was 
responsible for only 10 percent of the 
record warming in that year. 2015 would 
still have been hotter than 2014 even 
if you subtracted the El Niño effect.

And it was far hotter than the 
last big El Niño year, 1997.

As for the frightening acceleration in the 
warming in the past three months, that 
has no precedent in any El Niño year, or 
indeed in any previous year. It could be 
some random short-term fl uctuation in 
average global temperature, but coming 
on top of the record warming of 2014 and 
2015 it feels a lot more like part of a trend.

Could this be non-linear change, an 
abrupt and irreversible change in the 
climate? Yes. And if it is, how far will it go 
before it stabilises again at some higher 
average global temperature? Nobody knows.

Last year, the average global temperature 
reached one full degree Celsius higher than 
the pre-industrial average. That is half-way 
to the plus-two-degree level which all the 
world’s governments have agreed we must 
never exceed, but at least we got to plus-
one slowly, over a period of two centuries.

The plus-two threshold matters, because 
at that point the warming we have already 
caused will trigger natural feedbacks that 
we cannot control: the loss of the Arctic 
sea-ice, the melting of the permafrost, and 
immense releases of carbon dioxide from 
the warming oceans. After plus-two, we will 
no longer be able to stop the warming by 
ending our own greenhouse gas emissions.

Even at the global 
climate summit in 
Paris last Decem-
ber, there was still 
hope that we might 
avoid triggering the 
feedbacks, because 
the historic rate of warming would still give 
us about 25 years to work on cutting our 
emissions before we reach plus-two. But 
if the current non-linear surge in warm-
ing persists, we could have covered half 
the remaining distance and reached plus 
1.5 degrees by the end of this year.

Obviously most scientists will not go this 
far in public, but they are very worried. 
As Prof. Stefan Rahmstorf of the Pots-
dam Institute of Climate Impact Research 
told The Guardian recently: “We are in 
a kind of climate emergency now.”

I’m not a scientist, but 10 years ago I 
spent almost a year interviewing almost 
all the world’s leading climate scientists 
for a book I was writing. I learned that all 
our calculations for dealing with climate 
change could suddenly be swept aside by 
a non-linear event – and this could be it.

 Non-linear climate emergency GWYNNE DYER
OUR WORLD TODAY

 What does this mean?  A real 
chance to get out again?  

Even a mild winter gives one the 
feeling of imprisonment.  But what’s 
the real signifi cance of ‘spring’?  

Many years ago I read of an educational 
experience in several high schools with a 
revised curriculum based on nature rather than 
on the ‘artifi cial’ world.  All subjects related 
to the natural world. As an example, a math 
project included frogs per acre or rate of 
stream fl ow instead of miles per gallon or cars 
per household.  As an end product, students 
expressed far more interest in subject matters, 
absences from school diminished and teach-
ers were hard pressed to keep up with helping 
enthusiastic students with their projects.  More 
signifi cantly, there was a marked increase 
in grades at the end of the school season. 

I was told about a U.S. television program 
in which several Nobel Prize winners were 
interviewed.  Subject matters were diverse 
but an interesting common aspect was that 
each had spent a signifi cant part of their 
early backgrounds in association with some 
aspect of the natural world.   Each felt that 

early experiences had enhanced develop-
ment in whatever career fi eld chosen, eco-
nomics, social, engineering or what ever.

In past generations our brains didn’t 
evolve in cities, as noted in an e-mail 
from the David Suzuki Foundation, 
“The benefi ts of getting outside”.  

Currently over half of the world’s population 
live in urban settings and, of course, that is 
the basic source of the educational system.  

It is expected that within a few decades 
this will increase to probably 70 per cent.  
Undoubtedly this has made folk richer and 
having better access to health care and many 
of societies’ benefi ts but at the same time 
this included a hectic city lifestyle with greater 
social stress and associated mood disorders. 

The Suzuki article quoted a study in Nature 
which linked “city living with sensitivity  to 
social stress…. infl uencing a brain structure 
involved with emotions such as fear and  
releasing stress related hormones, a part of 
the brain implicated in anxiety disorders i.e. 
depression”.  That includes behaviors prev-
alent in cities such as excessive violence.  

“How do we slow things down?  Nature 

seems to be the answer”.  One scientist 
hypothesized that “being in nature allows the 
brain’s command centre to dial down and rest”.

A TVO Agenda program interviewed spe-
cialists in the education fi eld pertaining to test 
results measuring effectiveness of school 
curricula.  Greater emphasis placed on literacy 
due to past analyses resulted in positive marks 
in that fi eld, but more current results indicated 
declining results pertaining to numeracy.  

One of those interviewed noted the need 
for a greater balance beyond ‘reading, writ-
ing and arithmetic’, in essence promoting the 
whole range of life skills.  There is a strong 
tendency in society to downgrade the impor-
tance of the arts and physical development 
as less benefi cial in the educational system.

That attitude is evident in school boards, 
reducing or eliminating bus trips to a variety 
of places around the province where stu-
dents were exposed to natural experiences.  
These are expensive programs, particu-
larly vulnerable to the need to cut costs.  

A local example which has been quoted 
before is closure of a Toronto School Board 
facility in Dufferin County which featured use 

of a structure built into 
a side hill with a large 
fi replace providing 
a low-cost heating 
system.  One room was 
devoted to a series of 
water-fi lled glass towers 
where waste water was purifi ed naturally.  
The electrical system consisted of rooftop 
windmills and generation of hydro-electric-
ity from the outfl ow of the adjacent pond.  

Each of these aspects taught the 
value of nature to combat some of 
the pressing concerns of society.

A subsequent  Suzuki e-mail promotes 
a 30-30 program, getting away from a typi-
cal  sedentary life for a daily 30-minute walk 
in a natural setting for 30 days in May.  

It is unlikely that the policy of urbanization 
as a social movement will ever be changed, 
but how can society boost the educational 
potential of our youth and also avoid the most 
negative aspects pertaining to city infl u-
ence on health of folk at all stages of life?  

The arrival of spring is excellent timing to 
enjoy the many benefi ts that nature provides.

DOUG SKEATES 
FROM THE GLOBAL CLASSROOM Spring has sprung



LETTERS TO THE EDITOR

 What now for Senator Duffy?
 NOW THAT ALL 31 CRIMINAL charges 

against him have been appropriately dis-
missed, Senator Mike Duffy still has a serious 
problem: he remains a victim of what to us was 
an illegal appointment by a non-lawyer prime 
minister who seemingly failed to read the Brit-
ish North America Act’s clear provisions for 
appointments to the Senate.

Those provisions made three basic require-
ments: that the appointee be at least 30 years 
old; that he (until the famous 1929 ‘persons’ 
case only males could qualify) have unen-
cumbered property somewhere worth at least 
$4,000, and that he be a resident of the prov-
ince he was to represent in the Upper Cham-
ber.

Mr. Duffy clearly met two of the three require-
ments. He was well past 30, and had long 
owned a house in an Ottawa suburb worth 
much more than $4,000, but for many years he 
had not been a resident of his birthplace, Prince 
Edward Island, save for visits to his summer 
cottage near Summerside, which is apparently 
on a road that never sees a snowplow.

Nevertheless, then prime minister Stephen 
Harper insisted that the celebrated CTV politi-
cal commentator sit in the Senate as a member 
from PEI, not Ontario. And now that last week’s 
ruling by Ontario Court Justice Charles Vail-
lancourt has permitted the senator to return to 
Parliament, the question of the legality of his 
appointment, and that of colleague Pamela 
Wallin to represent Saskatchewan, remains 
unaddressed.

In the circumstances, we think Prime Min-
ister Justin Trudeau would earn more than a 
few brownie points by having his cabinet pass 
an Order-in-Council declaring the two 1999 
appointments invalid and re-appointing the two 
senators to fi ll a couple of the 24 seats reserved 
for Ontario residents.

Although obviously there is no precedent 
for such action, the BNA Act (now known as 
the Constitution Act) at least implicitly permits 
it by requiring Senate appointments to be by 
the federal Cabinet by order-in-council. In this 
case, we couldn’t imagine anyone challenging 
such an order, let alone the challenge being 
successful.

For one thing, it would allow the PEI and Sas-
katchewan governments to recommend real 
residents of their province for the vacated Sen-
ate seats while presumably encouraging Sena-
tors Duffy and Wallin to serve as independents.

In the aftermath of the Vaillancourt decision, 
it will be interesting to see whether the Crown 
pursues the prosecutions of any other sena-
tors, including those already launched against 
former Liberal senator Mac Harb and Patrick 
Brazeau, a Quebec senator appointed as a 
Conservative who now sits as an independent, 
as does Senator Wallin, who has not been 
charged but along with the others has been 
suspended without pay since 2013.

So much for the actions needed (or not 
needed) by the federal government and the 
Crown. Assuming that the 304-page Vaillan-
court ruling will be required reading for all sena-
tors, surely some action is also required by the 
Senate itself.

The fi rst action surely ought to be the pay-
ment of the cancelled salaries of senators 
Duffy, Wallin and Brazeau and that of Mr. Harb 
up to the point where he resigned. As we see 
it, any employer who suspends an employee 
without pay because he or she is charged with 
a criminal offence is fi nding the employee guilty 
before the charges have been tested judicially.

Beyond that, the Senate should surely rein 
in its members’ spending habits by establish-
ing clear rules as to what personal expenses 
can be charged to the taxpayer as having been 
made necessary by their duties as senators.

Such rules should at least attempt to differ-
entiate between expenses required by one’s 
offi ce as a senator and those resulting from 
loyalty to the political party that appointed them 
or has since won their support.

The rules should also stipulate that any sen-
ator’s travel by air should be on economy, or 
at most business-class fares, and that each 
senator’s overall billings should be published 
annually, ideally on the Internet.

Who knows? If the provinces approved a 
constitutional change upping representation for 
Western Canada, the Senate might one day be 
seen coast-to-coast as truly a place for “sober 
second thought” that’s worth keeping.

 How prepared are we?
 NEXT WEEK is Emergency Prepared-

ness Week and as you might see elsewhere 
in this issue, Dufferin County is co-operat-
ing with the Canadian Red Cross and Erika 
Longman Consulting in scheduling seminars 
– four next week and another on May 11.

Three of the fi ve seminars or workshops 
are on the same theme, “Personal Pre-
paredness,” and presumably will assist 
Dufferinites in dealing with any repeti-
tion of the severe tornadoes such as the 
one on May 31, 1985, that swept across 
Dufferin and Simcoe, causing several 
deaths as well as enormous property loss.

Steve Murphy, Community Emer-
gency Management Coordinator in 
Dufferin Community Services, says 
the workshops are designed “to help 
you prepare for the next big storm.”

We suspect that not too many residents 
know all that much about how to pre-
pare for the worst weather we can expect, 
some evidence lying in the fact that the 
power outages from the recent ice storm 
caught many of us without the emergency 
generators that would have saved a lot of 
food and made life much more bearable.

Space is limited, so register ASAP.
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In giving, 
we receive

 St. Francis of Assisi is known to have 
said “for it is in giving that we receive”. Last 
night we celebrated another yearly sup-
per honouring Telecheck volunteers at the 
Seniors Centre in Orangeville. 

For two of us, it marks our 11th year as 
volunteers for this wonderful organiza-
tion, which supports seniors living in their 
homes, alone or with a spouse or who may 
be caregiving a spouse suffering from an 
aging disorder. 

Telecheck was formed 12 years ago on 
the impetus of one gentleman whose wife 
had just died, leaving him with fi ve cats 
and limited contact with the outside world. 
Not having immediate family, he worried 
that if something happened to him, the cats 
would not be cared for. Thus, he called the 
Distress Centre in Guelph, now called Com-

munity Torchlight, and his concerns were 
heard. Telecheck was born. 

It operates with one paid manager, Kath-
erine Johnson, and two to three part-time 
staff, plus a roster of well-trained volun-
teers who call seniors in their homes, once 
or twice a day; seniors who may live alone, 
who may need support, who may need 
information as to where to go for help in the 
community. 

Once one is a client, Telecheck follows 
that client for as long as the service is 
wanted. As a senior myself, I enjoy speak-
ing with other seniors, both younger and 
older than myself.  It is in speaking to those 
who are so courageously aging that I fi nd 
it puts my own life into perspective. Even 
though our call is a quick  “Hello, how are 
you today?” and sometimes more, I fi nd that 
I am so often inspired by our clients that I’m 
grateful to have had the training Telecheck 
provides in respectful listening. 

If you are interested in volunteering in our 
community or in need of Telecheck’s ser-

vices as a senior over the age of 55, please 
call 519-415-3764.

It is so very true, that “in giving, we 
receive”.    

Sandra Small Proudfoot, 
Volunteer, Telecheck Dufferin

 Mono Council has 
‘fi duciary duty’  

 A copy of the following letter to Mono 
Mayor Laura Ryan and the town’s council 
was submitted for publication:

Subject: Your Appeal of NEC Develop-
ment Permit D/L/2014/2015/308 

Dear Mayor Ryan and Mono Councilors 
The agenda for your Apr. 25th, 2016 Coun-

cil Session lists an In Camera session with 
your Town Solicitor at which time I assume 
you will be discussing the subject line 
above. In your capacity as elected offi cials 
I would like you to take into consideration 
the following points: 

1) Your appeal of the above permit was 
based on incorrect information that misled 
you as to the size and scope of the applica-
tion.  

The application has now been clearly 
defi ned to everyone.  The application in 
question has already been thoroughly exam-
ined by three environmental bodies who did 
not fi nd any signifi cant environmental con-
cerns.  One of your Councilors has visited 
the site, witnessed the proposed activity 
and expressed his written support.

2) You were elected to support the inter-
ests of all of your residents and not just the 
select few who are more vocal.  Several 
neighbours have not expressed any objec-
tions to the above permit, and in fact a sig-
nifi cant number have expressed support.  
So how can the Town, in good conscience, 
actively assist the interests of some rate 
payers over others with the use of ratepayer 
money? 

editor@citizen.on.ca

Continued on Page 16

 Grandpa was in the mood to tell sto-
ries. He remembered the old days. 
Tommy was always ready to hear 
those stories. Tonight was special. It 
was 50 years ago that the Slug fell.

“That damned slug started small 
enough,” the usual beginning. People 
still couldn’t believe it. They wanted 
to write history differently, play the 
Slug down but it was still too soon.

“But the ants ignored him, thought he 
was trying to make a name for himself.”

This was different. This was a 
new twist. The boy, Tommy, set-
tled down to hear the worst.

“They thought he was just another 
slug but this one came on as a joke, 
saying things that were so outrageous 
the chief ants just laughed, said peo-
ple would laugh or be insulted.

“The Slug said, ‘Turtles are dangerous 
offenders – you never know what evil 
they’re bringing in – just ’cause they’re 
slow-moving doesn’t mean they’re safe!’

“And he said, ‘Chameleons kill! They 
carry poison on their tongues. If they 
fl icker those darn tongues in the room 
with you, you go crazy and die!’

“People were afraid of every-

thing, they were easily stirred up. So, 
’stead of booing the Slug and saying 
he was nuts, they clapped their fool 
hands and came to all his shows.

“Of course, all slugs feed on praise 
and admiration – everyone knows they 
love beer but it addles them. If a slug 
is smart enough not to drink the beer, 
he might do anything. This Slug was 
right smart about  beer. The ants didn’t 
pay attention to the Slug never drinking 
beer or care enough about the people 
clapping instead of booing him. They 
thought he would get tiny again and crawl 
away into his own slime. Not this Slug.

“When the ants fi nally saw how big 
that damned Slug was, it was almost 
too late. By now, he was as tall as 
some of our buildings and there was 
Slug slime everywhere. People fall-
ing on it just accepted it somehow, as 
though it was them drinking beer with 
their brains going soft and stupid.

“Only one other Slug  had got bigger 
than this one and he was the cause of 
terrible wars when millions died horribly. 
This Slug was almost that big and the 
ants knew there was  only one way to stop 
him. Dangerous; never been used; what 

would happen afterwards was unknown.
“Salt. In the wild, slugs can’t stand 

salt. It soaks up their slime and shriv-
els them; when they’re small, it’s not 
so hard to do ‘though it’s bad to watch. 
But, as this Slug was getting bigger by 
the minute – the amount of salt was 
unsure and dumping it on him when 
he was always in a crowd was risky.

“A lot of people were going to be cov-
ered in salt and any slime that splashed 
on them when the salt hit the Slug. A 
decision had to be made and it was up 
to the ants to act, to save the people 
from this second world’s giant Slug.”

Tommy had never heard this before. 
No book admitted to the salt solution. 
He waited for Grandpa to go on.

The old man took a drink. He never 
drank beer but he did like whisky – more 
honest, he said it is. He continued with 
the true story of the Slug’s fi nal defeat.

“Ants have their skinny towers every-
where. Some are as tall as space: 
some too skinny to see. No one knows 
what keeps them standing but noth-
ing has ever knocked one down .

“The Slug was a huge giant. People 
were afraid not to clap and praise him. 

The ants had their 
secret plan. Thou-
sands and thousands 
of ants carried salt, 
climbed up a tall, 
skinny tower during 
the night before the Slug’s party to 
declare himself chief of the people. 
Then he would make them kill all 
the turtles and the chameleons.

“At dawn, it began to rain salt. The salt 
storm fell for hours, seeping through the 
Slug’s tent onto him. He began to wail 
with pain. People for hundreds of kilome-
tres could hear the wailing. They covered 
their ears and hid to escape the noise.

“In the end, a great many people suf-
fered – they became deaf or crazy, their 
skin burned by the salt and  slime. The 
storm and the wailing lasted for days.

“When it was all over, the Slug was a 
enormous pool of slime that has never 
been cleaned up. Nobody goes near the 
place which used to be a nice little town.”

Grandpa yawned and stretched. 
“That’s the truth of how they got rid of 
the Slug, my boy,” he told Tommy. 

“Never mind all the other nonsense they 
tell you. Good night, now, lad. Sleep well.”

 The slug and the ants CONSTANCE SCRAFIELD
WITH YOUR PERMISSION



As believers we have no obligation to sat-
isfy the flesh and its sinful, selfish desires. 
In Gethsemane (which means “oil press”) 
Jesus was in great agony, feeling the pres-
sure of what was going to take place in the 
next hours of His life. 

He was praying so hard that His sweat 
became like drops of blood and He said to 
the Heavenly Father, “If you are willing, 
remove this cup from me, yet not my will 
but yours be done.” Jesus was not trying 
to get out of doing the Father’s will, but 
He was expressing His true feelings from 
His soul. 

He was dreading what was going to hap-

pen, but He said not my will but yours. 
Jesus was not troubled in His spirit but in 
His soul and the Heavenly Father sent an 
angel to strengthen Him.

When we remain peaceful in our spirits 
and don’t give in to our troubled souls, 
then our Heavenly Father will strengthen 
us. 

Jesus was teaching us by example that 
God’s grace is sufficient for us in our great-
est times of need. 

Jesus knew that by going to the cross 
He would bring glory, honour, praise and 
worship to the Father. He knew and under-
stood that being the incorruptible seed 
meant that 

He must fall into the ground and die in 
order to bring forth fruit. 

Jesus was explaining that resurrection 
life comes out of losing our lives and 
receiving His abundant life. 

Jesus said in John 12:24-25 that a grain 
of wheat falls into the earth and dies in 
order for it to bear much fruit. 

He who loves his life loses it, and he who 
hates his life in this world will keep it to 
eternal life. 

The life we are to give up is the soul 
(psuche) or natural life that tells us that 
we can live without God. The life we gain 
in Christ is zoe, the everlasting life by liv-
ing in God. 

Jesus was teaching us that we must 
despise our natural life in order to pursue 
a godly life – a life that will make us fruit-
ful and glorify our Heavenly Father. 

To hate one’s life we must love Jesus 
more than ourselves and more than any-
one else in our life. 

He is to be more loved and valuable to 
us than anyone or anything else for that 
matter. Jesus is to be our treasure to have 
and to hold. 

Just as a bride and bridegroom do not 
consider it a sacrifice to give up their for-
mer lives for each other, then we should 
not consider it a great sacrifice either for 
our Bridegroom, Jesus. 

We, the seed, must be willing to die to 
self and be buried, hidden in Christ, or we 
will never be fruitful. 

We need to be broken and helpless, 
keeping our eyes and thoughts off of the 
appearance of the seed, for the seed must 
die in order to change and take on the like-
ness of Christ. 

When we choose to understand the life 
of a dying seed, we are being obedient to 
Jesus’ teaching of denying ourselves by 

taking up our cross and following Him. 
As it clearly says in Mark 8:34-35, who-

ever gives up his life for Jesus’ sake and 
the Gospel will save it.

Fruit is the resurrection life that comes 
forth from a seed that has yielded com-
pletely to the process of death to self. 
Galatians 5:22-25 is describing a life that 
has died to its own selfish desires and 
interests and has surrendered to the Lord-
ship of Jesus Christ by giving up all claims 
and rights to one’s own agenda. 

We must understand that the fruit of 
the Spirit brings forth more fruit and not 
miracles, signs and wonders - they are 
not the fruit of the Spirit. The fruit of the 
Holy Spirit, the work which His presence 
accomplishes within us, is love, joy, peace, 
patience, kindness, goodness (benevo-
lence), faithfulness, gentleness (humility), 
self control. There is no law against fruit-
fulness. 

Those who belong to Christ Jesus have 
crucified the flesh, the godless human 
nature, with its passions by living in the 
Holy Spirit. 

We are not delivered from the works of 
flesh by the laying on of hands, but we are 
only delivered by crucifying the flesh. 

As it says in Romans 5:3 the pressures 
and afflictions of tribulations, hardship, 
and sufferings produce the fruit of patience 
and perseverance. 

Wouldn’t it be nice if the laying on of 
hands imparted the fruit of the Spirit into 
our lives? 

Yes, but that’s not how it works. The spir-
itual law of death needs to be embraced by 
following Jesus daily so that we will expe-
rience His resurrection life and power in 
our lives. 

Pastor Carol McLean,
Jehovah Jireh Christian Ministries

WESTMINSTER UNITED CHURCH
247 Broadway, Orangeville

941-0381   
Rev. Sandra McLauchlan-Abuja

Worship Service, Sunday School Classes, 10:30 a.m.
www.westminsterorangeville.ca
“Westminster United Church; 

Seeking and Sharing the Love of God”

BETHEL BIBLE CHAPEL 
419 Main Street East, Shelburne

Sunday Services –  9:30 a.m. Lord’s Supper 
10:45 am Family Bible Hour, Sunday School

Chapel - 519-925-3910 or 519-925-0541
www.bethelshelburne.com      

ALL WELCOME

St. JOHN’S CHURCH 
Anglican Diocese of Toronto 519-941-1950  

3907 Highway 9 JUST EAST OF ORANGEVILLE

Every Sunday morning
9:00 am All-ages “Child-friendly” Lite Worship 

10:00  am  Sunday School program 
11:00 am Classic Sung Eucharist (or Mass)

anglican@bellnet.ca    www.stjohnsorangeville.ca

High Country  
United Church

346255 15th Sideroad, Mono
519-941-0972

Pastor Janet Jones
Sundays, 
10:30 a.m.
Worship and 

Sunday School

Orangeville

CANADIAN REFORMED CHURCH
55 C Line, Orangeville                           

Join us in Worship Sundays  10:00 am and  2:30 pm
www.orangevillechurch.ca          

Rev. Eric Kampen  519-941-3092
Nursery available

Covenant 
ALLIANCE
CHURCH

www.TheHeartofOrangeville.com

Sundays @ 10:30 a.m.

 Noah’s Park for kids during 
service

3 Zina, 519-941-2707

Tweedsmuir Memorial  
Presbyterian Church

Rev, Harvey Self B.A., M.Div.
6 John St., Orangeville

519-941-1334
You are invited to join us
Sunday Service 10:30 a.m.

(Sunday School and Nursery)
www.tweedsmuirpresbyterian.org

Sing Old Fashioned Hymns of the Faith
Sunday - 10:30 A.M. & 1 P.M.   Thursday – 7:00 P.M.

 MEETING AT:  
 ORANGEVILLE CHRISTIAN SCHOOL
 553281 COUNTY RD. 16  
 (VETERAN’S WAY)
 519-216-6001 

WWW.CALVARYBAPTISTORANGEVILLE.ORG
HEAR OLD FASHIONED, EXCITING BIBLE PREACHING

CHURCH  
DIRECTORY 
Dufferin Area

              New Hope  
              Community 
              Church

690 Riddell Orangeville

519-943-1203
Worship Service 

Sunday 10:30 a.m.
Majors Carson and  

Teresa Decker

ABIDING PLACE MINISTRIES
A CHURCH WITH A DIFFERENCE, MAKING A DIFFERENCE

Auditorium, Dufferin Oaks, Shelburne
“C” Door off Centre Street

Sunday Services - 10 a.m. & Children’s Church
Bible Study & Prayer -Wed. 7 p.m. @ Pastor’s Home

Pastor Rev. Gord Horsley (519) 925-3651
Come and be blessed, all are welcome!

Grace Church
of the Nazarene
AT THE MINISTRY CENTRE

736 STEELES STREET, UNIT 3, SHELBURNE
10:00 A.M.  - SUNDAY MORNING WORSHIP

                 AND ACTS FOR CHILDREN
PASTORS: REV. BOB & MAXINE MCLELLAN

       519-925-0560
WEBSITE: WWW.SHELBURNEGRACE.COM

COME GROW WITH US!

JEHOVAH JIREH
CHRISTIAN MINISTRIES
“PREPARING THE WAY OF THE LORD”

HWY. #10, 3 KM SOUTH OF ORANGEVILLE
SUNDAYS @ 10 A.M.  WEDNESDAYS @ 7:30 P.M.  

& CHILDREN’S MINISTRY 7:30-9PM
PASTOR: REV. CAROL MCLEAN 942-2338

EVERYONE IS WELCOME!    WWW.JJCM.CA

Grand Valley Branch - Mill Street, Grand Valley
Pastor: Elder Del Franks
Co-Pastor: Diane Franks

Church phone: 928-3020   Pastor’s phone: 940-8660
9:45 a.m. - Adult and Children’s Church School

11:00 a.m. Worship Service

 ST. MARK’S ANGLICAN CHURCH
 5 FIRST AVENUE, ORANGEVILLE 
 519-941-0640    www.saintmark.ca
 Rector: Archdeacon Peter Scott
 Organist: Pam Claridge

WE INVITE YOU TO WORSHIP WITH US!
               8:30 A.M.   COMMUNION SERVICE

     10:00 A.M.  COMMUNION SERVICE WITH HYMNS
                            (NURSERY AND SUNDAY SCHOOL)

St. Timothy Roman Catholic Church
519-941-2424  

Corner of Centre St. & Dawson Rd.
Parish Priest - Fr. Sean Lee Lung

Weekend Masses:
Saturday 5 p.m., Sunday 9 & 11 a.m. 

Sunday 6 p.m. (on the 1st, 3rd & 5th of the month)
Weekday Masses: Tues, Wed. 7 p.m., Thur., Fri. 9 a.m.

      Orangeville 
       Seventh-day 

        Adventist Church
21170 Hurontario Street

Caledon, ON  519-939-0302
Please join us on Saturdays!

Bible Class - 9:30a.m. 
Worship Service - 11:00a.m.
Tuesdays - 7:30p.m. - Prayer 

Meeting
www.orangevillesda.org
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Incorruptible Seed

Around the Branch…April 25, 2016
Friday April 29th Chicken Leg Dinner, 

Mashed Potato and Dessert $10.00 Eat-in 
or take out between 5pm and 7pm 519-942-
4895

Branch 233 2016 Annual zone golf 
qualifier (open to all but members only 
qualify)

Sunday May 29th 9:30 am tee off
18 holes Orangeville Golf Club $60.00 

inclusive
all you can eat barbeque at Branch 

prior to awards sign-up sheet in games 
room deadline for registration may 20th 
*remember zone golf is June 11th.

Reminders:
Karaoke Saturday Night 8pm
Euchre every Wednesday night 7pm and 

Sunday 1pm.   All are Welcome
Come play pool Tuesdays 7pm   
If you have any questions or concerns, 

please do not hesitate to call the Branch 
office at 519-942-4895 and leave a message.  
Please visit on our website www.rcl233.
com or our Facebook page.          

Congratulations to those Executive that 
were re-elected and to those that were 

newly elected on April 26th.   The Branch 
is as busy as ever.  Monday at 2:00pm we 
have Euchre in the Museum Room and 
Monday evenings at 6:45pm is Bingo.  We 
are looking forward to the new bingo 
system.  

There’s just a few more glitches to get 
threw, but it should be up and running 
within a week or two.  Our Veterans meet 
every Wednesday morning at 10:30am, if 
you are a Veteran or know one please come 
and join this wonderful group of people.  

Thursday evening Euchre is getting 
bigger each week, play begins at 7:00pm.  
April 29th is another Red Friday Wing 
Night with DJ Gerry Daniels.  I’ve been 
busy going to various meetings with the 
committees regarding 

The Classic Car Show, this event is going 
to be bigger than ever this year.  It will take 
place on Saturday June 18th.  I’ve also been 
attending the “Heritage Music Festival” 
meetings as well (formerly known as The 
Fiddle Contest).  This event will be held 
as usual on the weekend after the long 
weekend in August, beginning on Friday 
August 5th.  I will keep you all posted as to 
the activities planned for this big weekend.  
Volunteers are a very important part of 
these two events, if you are interested in 
helping please contact us at 519 925 3800.

Legion News
Branch 233 DEBBRA LACOMBE

Branch 220 LESA PEAT

3) You have a fiduciary duty to spend 
the Town’s resources wisely.  Can you 
morally or financially justify the money 
you are spending to oppose low pro-
file waterski competitions, when you 
routinely support many other sporting 
events and activities run on a much larger 
scale?  Surely, there is a better use for 
those funds. 

4) The Town’s appeal of the application 
and request for a special events permit 
are unprecedented.  What merits these 
unprecedented actions and request? 

5) It is my understanding that Mr. 
Singer, in the spirit of compromise has 
tried to satisfy your concerns as per his 
Mar. 31st, 2016 letter to your solicitor.  Yet 
the Town’s response has been to draft a 
four-page issue list which only makes any 
resolution of matters far less likely and 
guarantees that the costs to all will esca-
late significantly. Water Ski Wakeboard 
Ontario members fully intend to support 
the above Development Permit Applica-
tion, and we have enlisted the support of 
our federal parent organization, Water 
Ski Wakeboard Canada. 

I sincerely hope you can find it in your 
hearts to consider a pragmatic resolution 
for what should be a simple application 
for a healthy, environmentally responsi-
ble and desirable activity.

I would appreciate the courtesy of a 
reply so I can advise our political action 
committee of your position.

Sincerely,
Stephen Collins
V.P. Traditional

Water Ski Wakeboard Ontario.

Continued from Page 15

Mono Council



150 YEARS AGO
Unfortunately, for some reason most 

of the issues of the Orangeville Sun in 
the years 1865 and 1866 have vanished. 
As a result, we shall be unable to provide 
more than sporadic coverage of happen-
ings in the two years leading to Confed-
eration in 1867.

 125 YEARS AGO
Thursday, April 30, 1891

• The people of Shelburne were startled 
last Saturday afternoon by word that the 
second son of Mr. Robert John Whitten, who 
lives just north of the village, had been found 
hanging lifeless in a cowshed. A coroner’s 
inquest held Saturday evening produced a 
verdict that Rufus John Whitten had come 
to his death by strangulation, “the same not 
being intentional, but an accident occurring 
in play.” 

One of the witnesses was the deceased’s 
16-year-old brother William. “I was with my 
father when he returned with the wagon 
about half-past three or so, this afternoon. 
I was behind my father as he was going 
towards the shed. I heard him holler that 
Rufus had hanged himself, so I ran to him at 
once and, pulling out my pocket knife, I cut 
the rope. Rufus made a few gasps after I got 
to him, and then he died. I never heard Rufus 
threaten to take his life. I think his death was 
done in play, in trying to arouse or to frighten 
our little brother, James. I never knew him to 
attempt to play hanging before.”

• The Shelburne Spring Show of entire 
horses was held, with favorable weather, 
on Thursday last. A large number of people 
from the surrounding country were in atten-
dance. In all, 18 horses were exhibited. There 
appears to be some dissatisfaction as to the 
awards made by judges on heavy horses. 
Whether there is just cause for complaint or 
not we cannot say, but the names of at least 
two of the judges in that class should be a 
suffi cient guarantee of justice being done. 
We refer to Messrs. Charles Anderson and W. 
G. Richardson, of Amaranth. The other judge 
was Mr. W. W. Young, of Erin. The heavy 
horses that did not get prizes, but which 
seemed to be great favourites with the spec-
tators, were Donkin’s “Bank of England,” 
and Messrs. Mowat’s and Agnew’s horses.  

100 YEARS AGO
 Thursday, April 27, 1916

• Mr. Justice Kelly, on application of C. R. 
McKeown, K. C., of Orangeville, acting for 
Thomas Duckworth, who is confi ned in the 
County Jail under sentence of death for the 
murder of his brother-in-law Harry Strutt, 
last November, and sentenced at the Duf-
ferin Spring Assizes to be hanged on May 
12, has granted a stated case for submis-
sion to the Appellate Division of the Ontario 
Supreme Court. The question to be argued is 
that while the jury were at liberty to believe 
or disbelieve the witnesses, they were not 
at liberty to substitute the evidence given 
at the inquest before the coroner’s jury, for 
that given at the trial, and base their verdict 
thereon. The case will likely be argued next 
week. T. C. Robinette, K. C., who defended 
the prisoner at the trial, held at Orangeville 
in March, will be associated with Mr. McKe-
own. If the application is successful, it will 
mean a new trial. 

The jury originally stood 8 to 4 in favour 
of manslaughter and fi nally after some eight 
hours of all-night deliberation, returned a 
verdict of murder with a strong recommen-
dation for mercy.  A petition for executive 
clemency has been very generously signed 
and will be presented if the impending appli-
cation fails. Duckworth has been a model 
prisoner since his incarceration and since 
the trial has learned to read and write, been 
previously illiterate. 

• Horning’s Mills Methodist Church cele-
brated Easter Monday by formally burning 
the mortgage on the church. The happy event 
took place in the auditorium of the church at 
7:30 p.m. Music was furnished by the choir 
and the church was well fi lled despite the 
unfavourable weather. 

In harmony with the Methodist Union of 
1884, the different Methodist congregations 
in and around Horning’s Mills united for wor-
ship and work, meeting in the building on the 
corner of Lot 16, which prior to Union was 
used by the Wesleyan Methodist Congrega-
tion, which building is now locally spoken 
of as “the old Church.” From time to time 
the question of erecting a new church was 
discussed. Finally, action was taken in the 
pastorate of Rev. W. W. Wallace. The Trust 
Board purchased what was known as the 
old Dr. Barr property, at a cost of $2,000, the 
house to be used as a parsonage and a site 
to be found on the lot for the new church. 
The foundation stone was laid on August 31, 
1905. The building was opened for public 
worship on Sunday, March 4, 1906. by Rev. J. 
J. Redditt, president of Toronto Confer ence. 
The new church cost $4,100. 

• Says the Owen Sound Sun: “The villages 
of Chatsworth, Flesherton, Holland Cen-
tre and others of small size, along the local 
branch of the CPR, appear to have calmed 
down in their wrath against the big railway 
company for closing the stations at 6 p.m. 
When the matter is fully considered, the vil-
lages have not a very serious grievance, and 
the traveling public not put to any service 
inconvenience.”

75 YEARS AGO
Wednesday, May 1, 1941

• “The work of the boys, considering they 
are a fi rst-year corps, is very good, and the 
platoon drill is excellent, “ said Major John 
G. Osler, of the headquarters staff, Military 
District No. 2, Toronto, after inspecting 
Shelburne High School cadet corps, on the 
school drill fi eld Friday afternoon. The local 
cadets had only a week’s drilling to prepare 
them for inspection, and the short time since 
organization found them parading without 
uniforms and carrying wooden “rifl es.” At 
full strength the corps has 33 members. 

• On Tuesday, Federal Finance Min ister 
Ilsley presented a budget to Parliament 
showing income of $309 million above the 
previous year but still an overall defi cit of 
$395,056,000. More expenditures facing Can-
ada this year are estimated at $816 million, 
and ordinary costs of government at $393 
million. Some considerable increases are 
made in taxation schedules. The income tax 
is increased to 15% on the fi rst taxable $1,000, 
up from old rates of 6% and 8%. National 
defence tax rates increased from 2 to 5% and 
from 3 to 7%, and a new tax of 3 cents per 
gallon on gasoline took effect yesterday. The 
provincial governments have been asked to 
vacate personal and corporation taxes for 
the duration of the war, with compensation 
to be paid by the Dominion Government.  

50 YEARS AGO
Wednesday, April 27, 1966

• W. A. Shannon, of Grand Valley, was 
named president of Dufferin County Red 
Cross Society at its annual meeting, held 
in St. Mark’s Church, Orangeville, Tuesday 
night of last week.

• Morris Francis, B. A., theological student 
of the United Church at Queen’s University, 
leaves today for his summer mission fi eld, at 
Manor, Saskatchewan. Mrs. Francis, who is 
on the teaching staff of a Kingston school, 
will join him at the end of the school term. 
Morris is the son of Mr. and Mrs. Harry Fran-
cis, Shelburne.  

• Several residents of the Shelburne area 
can be expected to be rather critical of offi -

cial claims that persons claiming to have 
seen “fl ying saucers” recently, are “seeing 
things.” Several in the Riverview area saw 
one of the oval-shaped affairs hovering at 
rather low altitude, and a Shelburne man, 
driving west on Highway 89, stopped his car 
to see what was making the “roaring sound” 
and says he saw an object hovering almost 
motionless before it soared away into the 
distance. 

10 YEARS AGO
Thursday, April 27, 2006

• After months of deliberation on this 
year’s budget, Orangeville council, sitting 
as its Finance and Admini          stration commit-
tee, recommended ap proval Monday of one 
involving the expenditure of $16,692,400 – a 
5.35 per cent increase from 2005 – which 
they did by a 5-2 vote. The fi nal tally for the  
“average” Orangeville homeowner, whose 
home was assessed at $221,300, is $1,528.90, 
an increase of  $84.02 from last year. Once 
you factor in the county portion ($921.55), 
and the education portion, ($584.23), the 
“average” resident will be paying $3,034.68 
this year in property taxes, up $187.84 from 
last year’s $2,846.84.

• Shelburne Council has taken the fi rst 
step toward developing a 14-unit industrial 
park in the town’s south end. At its meet-
ing Monday night, council passed By-law 
29-2006, which rezoned the lands located 
north of 30 Sideroad, directly east of the 
houses along Victoria Street.  

The land is owned by local developer Joe 
Bojin, who constructed and operates the 
mini-storage north of the proposed devel-
opment. Council changed the zoning from 
development to industrial/commercial, 
which is in keeping with the designation in 
the town’s Offi cial Plan.  Mr. Bojin now can 
proceed with a site plan development of the 

property which will also require council’s 
blessing before construction can begin. The 
approval Monday night was for phase one of 
an auspicious plan for the small acreage.  In 
his presentation to council in February, Mr. 
Bojin described plans for this fi rst 40,000- 
sq.-ft. development, along with future phases 
including a “Tim Hortons-style” restaurant, a 
commercial plaza and a 67-suite hotel.

• Shelburne Mayor Ed Crewson has wel-
comed an announcement on Wed nes day 
that a gasifi cation plant similar to one being 
considered by Dufferin County Council is 
going to be built just outside the county. “I’m 
happy about this, but I’m just a little envi-
ous,” the mayor said, noting that “nothing 
has happened” since a proponent of a zero-
waste gasifi cation plant for Dufferin came 
forward a year ago. 

He was particularly pleased at news that 
if the pilot gasifi cation plant near Dundalk 
proves successful and a much larger plant is 
built, Shelburne will see a return of local rail 
service.

Dipping into the past
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YOUR RENOVATION AND HOME IMPROVEMENT “EXPERTS”

This plan for a side-by-side, two-storey duplex includes room 
for two future secondary suites on the main floor, making it an 
attractive choice as a revenue home.
Entry is on the ground floor, protected by a covered porch. 

Once inside the foyer, a coat closet is to the immediate left, with 
room for a storage cupboard next to the stairway to the second 
floor.
Upstairs, the open-plan living-dining room enjoys access to a 

covered deck that looks out to the back garden. The kitchen 
features a step-saving U-shaped counter configuration and is 
divided from the dining area by a low counter.
The master suite includes a walk-in closet, as well as an en-

suite with double basins.
The two secondary bedrooms overlook the front garden and 

share a three-piece bathroom. A washer and dryer are located 
just outside this bathroom, with a linen cupboard and broom 
closet nearby.
Ceilings on the main floor measure nine feet.
On the ground floor, the single-vehicle garage is large enough 

to provide storage space. The future one-bedroom secondary 
suite enjoys access to a covered patio.
On the outside, finishes include board-and-batten accents and 

horizontal siding, as well as brick accents and painted trim.
This home measures 44 feet wide and 54 feet, nine inches 

deep, for a total of 2,102 square feet.
Plans for design 8-3-247 are available for $795 (set of 5), 

$900(set of 8) and $984 for a super set of 10. B.C. residents 
add 7% Prov. Sales Tax. Also add $35.00 for Priority courier 
charges within B.C. or $65.00 outside of B.C. Please add 5% 
G.S.T. or 13% H.S.T. (where applicable) to both the plan price 
and postage charges.
Our NEW 47TH Edition of the Home Plan Catalogue containing 

over 400 plans is available for $15.50 (includes taxes, postage 
and handling). Make all cheque and money orders payable to 
“JENISH HOUSE DESIGN LTD” and mail to:

TO BE PART OF THIS FEATURE CALL
519-941-2230

HOME PLAN OF THE WEEK
c/o The Orangeville Citizen

#203-151 Commercial Drive, Kelowna, BC V1X 7W2
OR SEE OUR WEB PAGE ORDER FORM ON: www.jenish.com

AND E-MAIL YOUR ORDER TO: homeplans@jenish.com

88 First St #4, Orangeville

Custom Blinds
Custom Drapery
Home Décor

OPEN 7 DAYS A WEEK

519-942-8171
www.focusondecorating.ca

Focus On Decorating

A Uniquely Colourful Decorating Experience!A Uniquely Colourful Decorating Experience!

NO GIMMICKS
NO FLAT FEES!

•  Sofeners & Filters
•  Reverse Osmosis
•  Iron Removers
•  UV Lights
•  •  Wells & Pumps
•  Water Purification

888-349-7971
905-880-5900
519-942-8147

888-349-7971
905-880-5900
519-942-8147

888-349-7971
905-880-5900
519-942-8147

TOLL
FREE
TOLL
FREE
TOLL
FREE

Bolton &
Caledon Area

Bolton &
Caledon Area

Bolton &
Caledon Area

Orangeville &
Shelburne Area

Orangeville &
Shelburne Area

Orangeville &
Shelburne Area

Orangeville Precast  
Concrete Ltd.
When building or  

remodeling, visit us for all  
your brick and stone needs.
633341 Hwy. #10 north of 

Orangeville
www.orangevilleprecast.ca

Phone (519) 941-4050
Fax (519) 941-8028

SNELL’S DELIVERY  
SERVICE

Free estimates, Fully Insured.

Home & Offfiice Moving,  

Tail Lift Truck, Freight Express, 

Heated Warehouse & Storage.

Serving you for 38 years

22 Green Street,  

Orangeville

519-941-9252

SIDE-BY-SIDE TWO STOREY DUPLEX

www.TwoMenOrangeville.ca

191 “C” Line, Unit 5, Orangeville, Ontario

Providing stress free moving since 1985
Free, no obligation onsite estimates
Over 96% customer referral rating
Trained, courteous, uniformed movers
Complimentary furniture padding & stretch wrapping
Competitively priced boxes & packing supplies
Temperature controlled & secure storage facility

519-941-2636
MENTION THIS AD 
WHEN BOOKING
YOUR MOVE AND

MOVING SUPPLIES!
RECEIVE 25% OFF 

MENTION THIS AD 
WHEN BOOKING
YOUR MOVE AND

MOVING SUPPLIES!
RECEIVE 25% OFF 

519-941-2636
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BEST IN QUALITY, SELECTION AND PRICE

SALE ENDS SUNDAY, MAY 1ST 2016 
60-4th Avenue at Hwy. #10 (519) 941-5407

www.orangevillehomehardware.ca

ORANGEVILLE

SAVE $3
ON NUVO BALUSTERS 32” BLACK 10 PC/PKG
REG. $24.99 RDPS32

SAVE 10%
ON PREMIUM 4 SQUARE CEDAR DECKING
BEST SELECTION AND QUALITY IN THE AREA
CHECK IT OUT!

SAVE 10%
ON COMPOSITE DECKING 
OVER 50 COLOURS
AND STYLES TO CHOOSE FROM
ALL AT GREAT PRICES!

SAVE 10%
ON TREATED SELECT DECKING
AVAILABLE IN GREEN & SIENNA BROWN

ASK US WHY
MICRO PRO SIENNA

IS DIFFERENT

SAVE 50%
CEDAR WOOD 2 x 4 x 6 STK 246 C
REG. $5.99

SAVE $2
CEDAR WOOD 5/4 x 6 x 6’ STK
REG. $6.40

SAVE 15%
CEDAR 2 x 6 x 6’ STK
REG. $11.70

SAVE $2
20 LB PROPANE REFILL REG. $12.98
LIMIT 2 TANKS PER CUSTOMER
GREAT PRICE!

$21.99 

$2.99 $8.40 

$9.95 $10.98 



THIS YEAR’S
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STK# 168062A | 5,546 KM  
POLISHED WHEELS, CHROME 
GRILLE, BUMPERS, FOG LAMPS, 
CHROME TRIM, MIRRORS, 
PROJECTOR HEADLIGHTS, 
LED TAILLIGHTS, BED, BEDLINER, 
BED RAILS, 6.7L CUMMINS DIESEL, 
HEATED AND COOLED LEATHER 
SEATS, HEATED STEERING WHEEL, 
DUAL ZONE CLIMATE CONTROL, 
REMOTE START, SUNROOF, REAR 
HEATED SEATS, UCONNECT 8.4 
SCREEN, BLUETOOTH, NAVIGA-
TION, ALPINE SOUND SYSTEM

2015 RAM 3500 LARAMIE CREW $68,500

@ 4.99% O.A.C

FOR
84 MONTHS
C.O.B. - $14,434

$507

STK# 168072A | 54,943 KM  
BLACKOUT RAM BADGES, 
PROJECTOR HEADLIGHTS, 
SPORT TAILLIGHTS, 
20” BLACK ALLOY WHEELS, 
A MILD LIFT KIT, 5.7L HEMI AND 
AUTOMATIC TRANSMISSION, 
DUAL BENCH SEATS, 
UCONNECT BLUETOOTH SYSTEM 
AND AIR CONDITIONING AS WELL! 
THIS RAM ST ALSO FEATURES 
POWER WINDOWS, LOCKS 
AND MIRROR.

2014 RAM 1500 ST QUAD $32,800

@ 4.99% O.A.C

FOR
84 MONTHS
C.O.B. - $6,941

$244
STK# 168125A | 81,950 KM  
18” WHEELS, CHROME RUNNING 
BOARDS, RAMBOX STORAGE, 
6.7L CUMMINS DIESEL, HEATED 
AND COOLED BROWN LEATHER 
BUCKETS, WOODGRAIN, 
POWER WINDOWS, LOCKS, 
MIRRORS, SUNROOF, 
DUAL ZONE CLIMATE CONTROL, 
REAR HEATED SEATS, REMOTE 
START, UCONNECT BLUETOOTH, 
MEDIA STREAMING, NAVIGATION, 
A REARVIEW CAMERA, 
PARK ASSIST

2012 RAM 2500 LONGHORN $49,500

@ 4.99% O.A.C

FOR
72 MONTHS
C.O.B. - $8,893

$418

STK# 02440 | 19,431 KM  
20’’ CHROME WHEELS, CHROME 
GRILLE, TOW MIRRORS, 
PROTECTED WITH ITS BEDLINER, 
BED RAILS!  5.7L HEMI AND 
8-SPEED TRANSMISSION HEATED 
AND COOLED LEATHER SEATING, 
DUAL ZONE CLIMATE CONTROL, 
REMOTE START! SUNROOF, 
POWER SLIDING REAR WINDOW, 
8.4’’ UCONNECT, NAVIGATION, 
BLUETOOTH, MEDIA STREAMING, 
TRAILER BRAKE CONTROLLER 

2015 RAM 1500 LARAMIE CREW $45,900

@ 4.99% O.A.C

FOR
84 MONTHS
C.O.B. - $9,690

$340

BI-WEEKLY

BI-WEEKLY BI-WEEKLY

BI-WEEKLY

Great Things Are Happening at Orangeville Chrysler, Especially the Used Vehicles!
HOT PRE-OWNED VEHICLES

HWY 9, East of 10, Orangeville  519.942.8400  1.888.243.6343
  w w w . o r a n g e v i l l e c h r y s l e r . c o m

HWY 9, East of 10, OrangevilleHWY 9, East of 10, OrangevilleHWY  519.942.8400  

Great Things Are Happening at 

PROVIDING THE BEST SERVICE & VEHICLES TO OUR CUSTOMERS

HWY. #9

HW
Y.

 #
10

WE
ARE

HERE!

N

Auto Group

$247BI-WEEKLY
FOR
84 MONTHS 0%@

O.A.C

2016 RAM 1500 SLT CREW CAB   STK# 168074

ALL REBATES & PROGRAMS ASSIGNED TO DEALER
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STK# 02497 | 14,486 KM  
18” ALLOY WHEELS, TEXTURED 
BLACK HARDTOP, FOG LIGHTS, 
3.6L V6, 6-SPEED MANUAL, 
HEATED LEATHER SEATING 
FOR 5, REMOVABLE HARD TOP, 
POWER LOCKS, WINDOWS, 
MIRRORS, CLIMATE CONTROL, 
CRUISE CONTROL, UCONNECT 
BLUETOOTH, NAVIGATION, 
ALPINE STEREO, EASIER 
ACCESS INSIDE WITH THE 
EQUIPPED SIDE STEPS

2015 JEEP WRANGLER UNLIMITED SAHARA $39,500

@ 4.99% O.A.C

FOR
84 MONTHS
C.O.B. - $8,347

$293

STK# 167012A | 90,562 KM
BRIGHT WHITE PAINT, FOG LAMPS, 
CHROME TRIM, 18” CHROME 
ALLOY WHEELS, ROOF RAILS, 
2.4L 4 CYLINDER, CVT 
TRANSMISSION, 4WD SYSTEM, 
BROWN HEATED LEATHER SEATS, 
LEATHER STEERING WHEEL, 
FULL POWER GROUP, CLIMATE 
CONTROL, HEATED SEATS, 
SUNROOF, CD/MP3 CAPABILITY, 
BOSTON ACOUSTICS PREMIUM 
AUDIO, REAR SPEAKERS FOLD 
DOWN FROM THE TAILGATE

2010 JEEP COMPASS LIMITED $14,500

@5.99% O.A.C

FOR
60 MONTHS
C.O.B. - $3,192

$128
STK# 02494 | 21,107 KM  
20’’ WHEELS, FOG LIGHTS, 
LED HEADLIGHTS, LED TAILLIGHTS, 
3.6L V6, 4WD POWERTRAIN, 
HEATED LEATHER SEATS, 
HEATED STEERING WHEEL, 
REAR HEATED SEATS, 
FULL POWER GROUP, DUAL 
CLIMATE CONTROL, PANORAMIC 
SUNROOF, 8.4’’ UCONNECT 
SYSTEM, NAVIGATION, 
BLUETOOTH, SATELLITE RADIO, 
REAR BACK UP CAMERA, 
PARK ASSIST, POWER LIFTGATE

2015 JEEP GRAND CHEROKEE OVERLAND $48,500

@ 4.99% O.A.C

FOR
84 MONTHS
C.O.B. - $10,236

$360

STK# 02470 | 19,405 KM  
FRONT TOW HOOKS, BLACKED 
OUT WHEELS, VINYL, ROOF RAILS! 
3.2L V6, 9-SPEED TRANSMISSION, 
4-WHEEL DRIVE SYSTEM, 
HEATED LEATHER BUCKETS, 
HEATED STEERING WHEEL, 
PANORAMIC SUNROOF! 
UCONNECT 8.4 SYSTEM, LARGE 
TOUCHSCREEN, NAVIGATION, 
STREAM YOUR MUSIC 
WIRELESSLY, HANDS FREE, 
DUAL ZONE CLIMATE CONTROL, 
REMOTE START

2015 JEEP CHEROKEE TRAILHAWK $35,800

@ 4.99% O.A.C

FOR
84 MONTHS
C.O.B. - $7,570

$266

BI-WEEKLY

BI-WEEKLY BI-WEEKLY

BI-WEEKLY

Great Things Are Happening at Orangeville Chrysler, Especially the Used Vehicles!
HOT PRE-OWNED VEHICLES

HWY 9, East of 10, Orangeville  519.942.8400  1.888.243.6343
  w w w . o r a n g e v i l l e c h r y s l e r . c o m

HWY 9, East of 10, OrangevilleHWY 9, East of 10, OrangevilleHWY  519.942.8400  

Great Things Are Happening at 

PROVIDING THE BEST SERVICE & VEHICLES TO OUR CUSTOMERS

HWY. #9

HW
Y.

 #
10

WE
ARE

HERE!

N

Auto Group

$244BI-WEEKLY

FOR
96 MONTHS 3.49%@ O.A.C

C.O.B. - $7,341

2016 JEEP WRANGLER 
UNLIMITED SPORT 4X4 STK# 169061
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Voted Motor Trend’s Truck of the Year on fi ve 
occasions, the Ram has a dedicated following 
by truck owners who always come back to the 

Ram brand - and for good reason.
Th e Ram comes in several diff erent models ranging 

from the popular half-ton right up to heavy duty mod-
els designed to take the punishment of working hard 
on a job site or carrying heavy loads where needed.

“Th ere are several models of the Ram. Th ere’s the 1500, 
2500, and 3500 in the pick-up form,” explained Oran-
geville Chrysler’s Ram Product Specialist Chad Rumney. 
“Th en there’s the ST, SXT, SLT, Outdoorsman, Bighorn, 
Sport, Rebel, Laramie, Longhorn, and Limited.”

Each version has features unique to that model 
with many additional options to choose from.

Over the years, Ram trucks have evolved to keep 
up with consumer demand. Once considered a work-
ing vehicle, modern pickup trucks now off er the best 
of both worlds. While some use the Ram strictly for 
business reasons, there are a huge number of people 
who drive a truck for recreational purposes and just 
as a mode of transportation.

“Some people drive their half-tons like cars to go 
get groceries and things like that,” said Mr. Rumney. 
“Th ey’re not just work trucks any more. Some use 
them as family trucks to go camping or do home ren-
ovations. Many people use them like cars. Th ey now 
have the luxury features you expect from a sedan.”

Ram trucks come with several power plants ideal 

for recreational or more heavy duty performance.
From the 3.6 L V6, with 305 horsepower and 269 

foot pounds of torque, to the 5.7 L Hemi V8 with four 
cylinder shut-down and eight-speed transmission, 
Rams are both powerful and economical when it 
comes to fuel consumption.

Th e Diesel version features a 3 L Eco Diesel Turbo 
in a six cylinder confi guration ideal for towing recre-
ational vehicles or trailers.

Th e new Rebel model is designed to be an off -
roader’s dream vehicle. Loaded with off  road features 
such as all steel bumpers and a skid plate, the Rebel is 
available with a choice of engines - the super power-
ful 5.7L V8 and the fuel effi  cient V6 Penstar .

“It’s the better riding truck,” said Orangeville 
Chrysler’s Business Relations Manager, David Mur-
phy, of the Ram’s smooth performance. “Th ey’ve 
got the better ride with the coil spring suspension. 
Th ey’ve got the Hemi which is just such a well known 
name now. As well as the styling of the truck which is 
bold, sporty, and aggressive.”

In the world of trucks, accessories are a must have 
for anyone who wants to personalize their vehicle 
with either cosmetic or functional add-ons.

Mopar accessories off er thousands of add-ons that 
are available for truck owners to turn their vehicle 
into something even more special.

For commercial enterprises the Ram ProMaster 
line of vans are the vehicles that provide a wide range 

of use for businesses. Th e vans come in two versions.
Th e ProMaster is a full size van that comes with a 

3.6 L engine and is designed for heavy duty use. It can 
accommodate businesses that require a vehicle that 
can carry heavy loads or have a need to transport ma-
terials or tools to a job site.

Th e ProMaster City is a smaller version for compa-
nies that require a commercial van but don’t have the 
need for a heavy duty type of vehicle.

Both of the ProMaster type vans can be up-fi tted 
to accommodate the needs of any business with the 
addition of interior shelving and other accessories.

At Orangeville Chrysler, the Jeep brand of vehicles 
off er another avenue for automotive enthusiasts 
to explore.

Jeep is celebrating it’s 75th anniversary this year.
Beginning with the original military vehicle fi rst 

designed in 1941, the name Jeep has become syn-
onymous with a rugged and durable method of get-
ting around both on the highway and on those roads 
where the pavement ends and the excitement begins.

With several models to choose from, Jeep turns 
every weekend into an adventure.

Th e iconic Jeep Wrangler design is available in the 
two-door Wrangler, the four-door Unlimited edition, 
and three trim levels including the Sport, the Sahara, 
and the Rubicon.

“Th ey really don’t look a lot diff erent from the day 
they were fi rst built,” Mr. Rumney said of the Jeep’s 
design that makes it one of the most easily recognized 
vehicles on the road. “Th e drop down, the body lines, 
the rounded hood. It’s very similar. It’s defi nitely got 
the nostalgic look.”

It is the Jeep’s unique shape and its reputation as a 
tough, ruggedly built vehicle that makes it the favou-
rite of die-hard fans.

Jeep trucks also have the reputation as having 
the most available accessories of any vehicle on 
the road. Jeep owners don’t just drive their vehicles, 
they live the lifestyle and enjoy being part of the 
Jeep culture.

Th e recent  acquisition of Orangeville Chrysler 
by the Brackett Auto Group now means that 

MacMaster Buick GMC, located right next door, is 
another avenue for truck buyers to explore a wide 
range of vehicles in one location.

“Th is is an unbelievable opportunity,” explained 
Mike Ditchburn, Sales Manager. “Essentially,  we 
have a super-store where we can draw from a GM 
inventory and MacMaster can draw from Chrysler, 
Jeep, Dodge, and Ram  as well. Th is also means we 
have an endless supply of pre-owned vehicles. Th ere 
aren’t many other auto groups out there that can say 
they have this opportunity  in the same driveway. It 
is a blessing  to have this nice compliment of new 
and used vehicles. On top of this, we have the largest 
truck inventory in Duff erin County.”

Orangeville Chrysler is located right on Highway 
9, just east of Orangeville.
 

n   written by Brian Lockhart

gUTS, gLorY, raM 
at orangeville Chrysler

When you drive onto the lot at Orangeville Chrysler, the fi rst thing 
you notice is the quality and quantity of inventory that is available.

If you’re a truck enthusiast, most likely you’ll be looking right 
past the sedans, SUV’s and two-door coupes and be drawn 
immediately to the line-up of Ram trucks that are the 
show-stoppers for anyone who likes the power, convenience, 
and all around appeal that only a Ram can deliver.
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*All-in price of a new 2016 Tacoma 4x4 Access Cab SR+ (SX54NMA) is $33,534. All-in price includes freight and fees (PDE, EHF, OMVIC fee and air condition tax, where 
applicable). ‡4.99% lease APR on a new 2016 Tacoma 4x4 Access Cab L4 SR+ (SX54NMA) 60 months, equals 130 bi-weekly payments of $155 with a $3,300 down payment 
or trade equivalent when you apply the $0 Customer Incentive. First bi-weekly payment due at lease inception. Total lease obligation is $23,483. All-in lease includes freight 
and fees (PDE, EHF, OMVIC fee and air condition tax, where applicable). HST, licensing, registration and insurance are extra. Dealer may lease for less. Based on a maximum 
of 100,000KM. Additional KM charge of $0.10 for excess kilometres, if applicable. HST, licensing, registration and insurance are extra. Dealer may sell for less. ∆∆Aeroplan 
offers specific to vehicle purchase offers valid from March 1, 2016 to May 2, 2016, are not retroactive and apply to Toyota and Scion vehicles only. Test Drive: New Toyota and 
Scion vehicles only. Maximum 1 test drive/30 days, 3 test drives/calendar year per Aeroplan Member. Purchase: New Toyota or Scion vehicle retail purchase/lease. Toyota 
vehicle Double Miles offer eligibility is calculated on national MSRP and MSRP does not include freight/pdi, air conditioning charge, taxes, license, insurance, registration, 
duties, levies, fees, dealer fees or other charges. Toyota vehicle must be purchased, registered and delivered between March 1, 2016 to May 2, 2016. Scion iM must be 
purchased, registered and delivered between March 1, 2016 to May 2, 2016. Service: Service offers valid from March 1st, 2016 to May 2, 2016. Service offer is applicable only 
to Toyota and Scion Vehicles. Applies to customer paid Repair Order at Canadian Toyota dealership service counter; excludes body shop services, no-Repair Order over-
the-counter parts/accessory purchases, warranty/goodwill/ ECP related services/parts/labour. Applies to Repair Orders opened on or after March 1, 2016. Members will 
earn 1 mile per threshold of $2 spent. For example, Members will earn 24 miles for a purchase of $49.99. Customers must be an Aeroplan Member prior to the completion 
of the transaction. Offer subject to change without notice. Some conditions apply. See your Dealer for details. ®Aeroplan and the Aeroplan logo are registered trademarks 
of Aimia Canada Inc. Offers are valid between April 1, 2016 and May 2, 2016. and are subject to change without notice. All rights are reserved. Dealer may sell for less. Please 
see your participating Ontario Toyota Dealer for full details.

713003 1st Line E Mono
Orangeville ON  L9W 5S9

1-888-872-7644  |  hallmarktoyota.ca

ON NOW!

Earn Aeroplan® Miles on every new vehicle purchase.∆∆

2016 TOYOTA  
TACOMA 4X4  

ACCESS CAB SR+
ALL-IN LEASE

$155‡ 
SEMI-MONTHLY

FOR 60 MONTHS AT

4.99 %
with $3,300 down. Includes  
freight and fees. HST extra.

ALL-IN PRICE

$33,534*

Includes freight and fees. HST extra.  
Hallmark Toyota may charge additional  
fees of up to $989. Charges may vary.Ω

APR

Introduced as a compact sports pick-up, the new 
2016 Toyota Tacoma is designed for adventure 
both on and o�  the beaten path.
Noted for it’s reliability, Toyota is proud to say that 

over 90 per cent of Tacoma trucks built over the past 
20 years are still on the road.

� e Tacoma comes in two models. � ere is an 
access cab version and a full size double cab model 
with room for three passengers in the back seat.

“Toyotas are known to last a long time,” explains 
Hallmark Toyota General Manager Chris Lee. 
“� e 2016 models have a new engine, upgraded 
suspension, and the technology that has been 
developed for the truck over the years. All Tacoma’s 
are generously equipped with such features as a 

push button start and a go-pro mount on the 
window. � ere are two twelve volt DC accessory 
connectors so if you’re out in the woods somewhere 
and you need to plug in your saw, it runs right o�  
the battery.”

With two engines to choose from, the Tacoma o� ers 
a smaller four cylinder power plant and the popular 
3.5 litre V6 Atkinson with variable valve timing.

Built to be tough on the outside, the interior is 
designed for comfort to make those long road trips 
a pleasure. Every opportunity was taken to make 
sure you get the most out of your trip while giving 
you an outstanding ride.

� e Tacoma o� ers a host of advanced technol-
ogy and convenient features right at your � ngertips 

including dual zone climate controls that make 
driving comfortable even on the hottest days.

As a compact sports pick-up truck, the Tacoma is spe-
ci� cally designed for people with a sense of adventure 
who don’t want or need a full size heavy duty vehicle.

“People that are buying this truck are people that 
don’t want something big. � ey can use if for their 
hobbies. � ey can put their snowmobile or o�  road 
motorcycles in the back, throw your camping gear in 
the back and head out to the woods,” explains Mr. Lee 
of why the vehicle is especially popular with those who 
enjoy outdoor activities. With a payload of 1500 lbs, 
and a towing capacity of up to 6500 lbs, the Tacoma 
is the ideal vehicle for recreational users who like to 
spend the weekend away from home and head out to 

those areas with few paved roads and lots of trees.
Designed with the outdoors in mind, the tuck is 

built using a high strength steel triple tech frame to 
improve frame rigidity as well as ride and handling.

When it comes to safety, the Tacoma o� ers active 
and passive safety technology with the Star Safety Sys-
tem that comes with every vehicle and includes vehicle 
stability control, traction control, anti-lock brakes, 
electronic brake-force distribution, and brake assist.

If you are heading out for a day of o� -roading or 
an adventure o�  the beaten path, the Tacoma o� ers 
the reliability and comfort to make your journey well 
worth the trip.

 n   WRITTEN BY Brian Lockhart

New Tacoma built for the outdoors
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220 FIRST STREET (1ST & HWY10), ORANGEVILLE  |  519-941-4135  |  fredstirediscounter.ca
MON TO FRI: 7:30AM-5:30PM • SAT: 7:30AM-12PM

COOPER TIRES VISA® 
PREPAID CARD

FOR MORE INFORMATION, 
GO TO COOPERTIRE.COM 
OR CALL 1.844.684.7218

This spring, enjoy the warmer weather, and get ready for those April showers, with a new set of Cooper tires. You’ll get serious
traction, treadwear and performance. And for a limited time, you’ll get a prepaid card worth up to $70 too.

$70
REWARD
BY MAIL
OR ONLINE

SRX $60
REWARD
BY MAIL
OR ONLINE

CS5 RS3-A RS3-S

$50
REWARD
BY MAIL
OR ONLINE

  
HT3 CS3

TAKE THE  

AND RIDETM

MONEY 
A/TW

Rewards delivered by mail.

*GO TO COOPERTIRE.COM TO SUBMIT ONLINE OR TO DOWNLOAD AN OFFICIAL MAIL-IN FORM AND FOR OFFICIAL TERMS & CONDITIONS. FORM AND OFFICIAL TERMS & CONDITIONS ALSO AVAILABLE AT POINT OF PURCHASE. 
PAYMENT OF REWARD IS BASED ON PURCHASES IN THE U.S. AND PUERTO RICO AND WILL BE MADE THROUGH A COOPER TIRES VISA® PREPAID CARD. CARDS ARE ISSUED BY CITIBANK, N.A. PURSUANT TO A LICENSE FROM 
VISA U.S.A. INC. AND MANAGED BY CITI PREPAID SERVICES. VISA PREPAID CARDS CANNOT BE REDEEMED FOR CASH AND CANNOT BE USED FOR CASH WITHDRAWALS. VISA PREPAID CARDS CAN BE USED EVERYWHERE VISA 
DEBIT CARDS ARE ACCEPTED. OFFER IS IN EFFECT FOR TIRES PURCHASED FROM MARCH 1, 2016 – APRIL 15, 2016. REWARD REQUEST MUST BE MADE BY MAY 15, 2016 AND RECEIVED BY MAY 30, 2016. OFFER BASED ON 
AVAILABILITY OF ELIGIBLE NEW TIRES AT TIME OF PURCHASE. ELIGIBLE TIRES ARE THE COOPER CS3 TOURING, COOPER GLS TOURING**, COOPER DISCOVERER HT3, COOPER ADVENTURER H/T**, COOPER DISCOVERER HTP**, 
COOPER DISCOVERER LSX**, COOPER DISCOVERER LSX PLUS**, COOPER ZEON RS3-A, COOPER ZEON RS3-S TIRES, COOPER CS5 TOURING, COOPER DISCOVERER A/T3, COOPER DISCOVERER A/TW, COOPER DISCOVERER 
SRX, COOPER DISCOVERER ATP**, COOPER ADVENTURER A/T**, COOPER DISCOVERER RTX** TIRES. REWARD AMOUNT DEPENDS ON QUALIFYING TIRES PURCHASED. VOID WHERE PROHIBITED OR RESTRICTED BY LAW 
**AVAILABLE AT SELECT RETAILERS

GET UP TO A

$70
March 1 

through April 15

When you buy a new set of 
4 qualifying tires.

COOPER CS5 GRAND TOURING BLK 195/65R15 91T $104.95

COOPER CS5 GRAND TOURING BLK 205/65R15 94T $109.95

COOPER CS5 GRAND TOURING BLK 215/65R16 98T $124.95

COOPER CS5 GRAND TOURING BLK 225/60R16 98T $129.95

COOPER CS5 ULTRA TOURING BLK 225/50R17 94V $179.95

COOPER CS5 ULTRA TOURING BLK 215/55R17 94V $169.95

There was a time I actually found myself 
debt free in my life which was, and still 
is rare. So, I had to go and ruin that free-

dom. In the fall of 1987, I bought a brand new 
1988 Chevrolet 1500 pick up from the former 
“Stewart Chev-Olds” in Bolton. though that 
dealership no longer exists, my 1988 pick up 
still does. My truck and I have been through 
29 years, 4 pets, 2 wives, 2 houses, 5 jobs, 2 kids 
and many wash and waxes together and still 
has original paint. � is truck is a special paint 
schemed edition commemorating the 1987 
NASCAR Cup championship of RCR racing and 
the Late Dale Earnhardt. � e black and silver was 
synonymous with stock car racer Dale Earnhardt 
and GM used this “Goodwrench” scheme on 
some of their products. 

I’ve been fortunate enough to avoid winters 
with this vehicle and that was the biggest factor 
in saving it’s life as our Canadian winters can be 
unforgiving. � e driveline is completely original 
and untouched as is the interior. I have replaced 
the tires 3 times for age, brakes once, and put a 
stainless exhaust system on it from the original 
only 7 years ago! Now that it’s reaching it’s 29th 
anniversary, I have enjoyed taking this “new” 
classic to various meets and shows in my area and 
the biggest problem is that some people think the 
truck is new and not 29 years old! My kids love 

to go for rides in the truck when I get it out of 
storage in the summer and of course it’s straight 
to the ice cream shop we go!

If you have a good dry place to keep your toy 
to avoid our winters and properly prepare it for 
storage, your special vehicle can be kept a life-
time. Eventually the value may be more than the 
original purchase price as we see these days at 
all the various collector sales throughout North 
America. I challenged myself to see if I could 
still own and drive this truck for 29 years and 
still have it look like new. � ough it’s not a daily 
driver anymore, I am happy to have made it!

 n WRITTEN BY Perry M. Mason
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In fact, Orangeville Honda already has orders for 
the new vehicle months in advance of its arrival.

With a dual action tailgate and the industry’s 
� rst in-bed audio system, Honda is touting the new 
Ridgeline as the ‘ultimate tailgating vehicle.’

“It’s a completely new vehicle, front to back,” ex-
plains Orangeville Honda General Sales Manager 
James Cooke. “What the engineers wanted to do was 
reduce the emissions by 40 per cent by the year 2020. 
It would be super green, super fuel economy, very 

low emissions, and they actually did this the year 
a� er they introduced the target,” he said of the e�  -
ciency of the new model.

� e new Ridgeline is powered by a 3.5 L, V-6 en-
gine and comes with a seven or nine speed automatic 
transmission.

Inside, the truck has the largest, most versatile 
cabin on a mid-size four-door pickup.

� e 2017 model has been redesigned from bumper 
to bumper featuring a whole new body contour and 
wider bed allowing for � at hauling of items like ply-
wood sheeting or drywall.

� e truck bed also houses an in-bed trunk providing 
secure storage without compromising the bed space.

If you’re more inclined to use your vehicle for rec-
reational purposes the truck utilizes six exciters lo-
cated in the bed walls in place of conventional speak-
ers that pump out sound from the Ridgeline’s audio 
head unit with up to 540 watts of power.

� e dual action tailgate is hinged both at the bot-
tom and along its le�  side, opening either down or to 

the side, allowing easier loading or unloading.
Using the most advanced technology available, the 

Ridgline is capable of making decisions when it comes 
to fuel economy, especially with highway driving.

“It has the cylinder management system. If you’re 
on the highway it will actually shut down two or three 
of the cylinders depending on your throttle position,” 
Mr. Cooke explained. “� e engine has a lot of torque. 
It’s a 290 horsepower motor. It’s a very powerful V6.”

� e cylinder management system provide maxi-
mum fuel e�  ciency when at cruising speed sensing 
the vehicle’s fuel intake, speed, and requirements to 
maintain that speed while conserving fuel.

When it comes to safety, the Ridgeline has ad-
vanced airbag and available Honda sensing driver-
assist technologies. Available sensing functions on 
the new Ridgline include lane departure warning, 
collision mitigation braking system, forward 
collision warning, road departure mitigation, and 
lane keeping assist.

All Ridgeline models will feature a multi-angle 

rearview camera as standard equipment.
� e return of the Ridgeline model to the Honda fam-

ily is a much anticipated event for truck enthusiasts.
Honda stopped production of the model in 2014 to 

re-tool and redesign the truck to meet the needs and 
expectations of new truck owners.

� e Ridgeline model will be on the lot in June, 2016.

 n WRITTEN BY Brian Lockhart

It’s not on the road yet, but 
when it arrives in showrooms 
this June, the newly re-designed 
2017 Honda Ridgeline will be 
one of the most sought afters 
mid-sized trucks on the market.

New Honda Ridgeline re-designed for 2017
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From the well-known Ford F 150 up to the pow-
erful and heavy duty F 550 model, Ford trucks 
are well suited for modi� cation to adapt to any 

type of business need.   � is includes vehicles being 
adapted for use by � re departments, as dump trucks, 
snow plows and landscaping, as well as general use 
by trades people who require special compartments 
and shelving units for equipment. 

If your cargo happens to be people, Ford Transit 
Vans are well suited for a wide range of customized 
personal transport. 

Transit Vans are routinely used to transport mid-
sized groups of people and are ideally designed for 
commuter and local transit needs. Transit Vans have 
the space and head room that many delivery compa-
nies desire when transporting large or bulky items. 

Whether delivering � owers to local retail custom-
ers or package delivery by a courier company, Transit 
Vans have the height and volume to create a practi-
cal work space and can be customized for individual 
business needs. 

Blackstock has the knowledge and expertise to help 
guide small and medium size business when it comes 
to choosing the right vehicles for company needs. 

“If you have a business of, say six employees, that 
are on the road and they need vehicles, you could see 
us to make sure they are getting the right vehicles for 
their company, our team of commercial specialists can 
help your business make the right decisions. If they 
need a truck, a van, or a Transits Van or even if they 
need something smaller for sales to � t their needs, we 
are able to facilitate that. If a customer tells us what 
their needs are, we will make sure you have a vehicle 
that will work for you.” Mr. Leighton said working 
with customers allows Blackstock to be able to place 

the customer in the right vehicle needed for the job. 
“It’s about � nding out what their needs are and being 

able to narrow it down to the right vehicle for them.” 
Blackstock has forged unique partnerships 

with companies that will customize a vehicle for 
any purpose. 

“Having those partnerships, we can get it done be-
fore they even pick up the truck. When a customer 
picks it up it’s already to go,” Mr. Leighton explained. 

When it comes to operating a � eet of vehicles 
there are options including leasing vehicles which 
can provide tax saving bene� ts to small business 
owners. Whatever your on-the-road business 
needs are, Blackstock Ford has the vehicle and 
solutions to make sure you reach your customers 
and get the job done.

 n   WRITTEN BY Brian Lockhart

From the well-known Ford F 150 up to the pow-
erful and heavy duty F 550 model, Ford trucks 

the customer in the right vehicle needed for the job. 
“It’s about � nding out what their needs are and being there are options including leasing vehicles which 

If you have the type 
of business that means 
you take your expertise 
to the customer, most 
likely you’ll need a 
truck or van that is 
suitable for transporting 
tools and materials in 
a safe and organized manner.

“We have the vehicle 
that will meet their needs,” 
says Jim Leighton, General 
Sales Manager at Blackstock 
Ford. “We can build whatever 
type of vehicle you require,” 
he explains of how Ford 
truck chassis can be 
customized to suit the 
needs of any business. 

BLACKSTOCK FORD
offers solutions for 

fleet owners
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A dedicated fan, Mr. Hollett said the square de-
sign of the early models is what attracted him 
to his � rst GMC model. He appreciates the 

way the trucks have evolved over the years and likes 
the current design and engineering.

� e Shelburne resident recently purchased his 
newest truck, a 2016 GMC Sierra Denali at MacMas-
ter Buick GMC in Orangeville and thinks it’s the best 
truck he’s ever owned.

A� er buying his � rst pick-up, he owned a van pro-
duced by another automotive company for a few years 
when family obligations made that style vehicle more 
practical, but he was never satis� ed with that model. 
He bought another pickup as soon as he could.

A� er buying a Chevy � under two-wheel drive 
pickup with an extended cab back in the 1990’s, he 
followed up with new GM truck purchases in 2000, 
2005, 2007, 2010 and his latest 2016 model.

“I’m working my way up,” he said of how each time 
he has purchased a truck he buys a model with more 
features. “I’ve owned an SLE model, an SLT, now I 
have the Denali.”

Although he is a wood � nisher by trade, Mr. Hol-
lett admits he rarely uses his truck for business other 
than taking the odd item to a job site.

He uses his vehicle for more recreational purposes. 
In particular, he enjoys � shing excursions, which are 
his passion.

“I use the truck for business but not really for 
work. I’m an outdoor guy,” he explained. “I tow a 
boat, my sleds, and I do a lot of ice � shing. I like the 
crew cab. � ere’s more room for gear and for buddies 
to sit in the back.”

He routinely uses his GM trucks for outdoor ac-
tivities and with the 5.3 L V8, Mr. Hollett said the 
engine is perfect for towing his boat or trailer and 

provides a lot of torque on hilly roads.
His newest vehicle, the Denali is a dark gray in co-

lour and he likes the way “the colour changes slightly 
in di� erent lighting.”

� e Denali is GM’s top of the line truck with an 
interior of exceptional quality and it is engineered to 
be the best running truck on the road.

“Ride wise, it’s exceptional,” said Mr. Hollett. “It’s 
the best ride I’ve had in my life. I use to get my trucks 
li� ed but with this one I’m not doing anything to it.”

Whether he uses it for short trips on business, lon-
ger trips for ice � shing on Lake Simcoe, or even lon-
ger treks like his yearly excursion to Boston for deep 
sea � shing, he likes the ride, reliability, and roomy 
interior of his GM trucks.

“I could have bought any truck I wanted, but I’ve 
always been a GMC guy.”
 n   WRITTEN BY Brian Lockhart

• Know your vehicle’s tow weight capacity. The 
owner’s manual will list the maximum weight a 
vehicle can tow safely, but this is just a simpli-
fi ed estimation of data. To tow successfully, it’s 
important to know your vehicle’s gross combined 
weight rating, or GCWR. This includes the vehicle 
itself, its passengers and cargo, as well as the 
trailer and the trailer’s cargo. More passengers 
on board reduces the amount of weight you can 
pull. Another weight factor is the tongue weight, 
or how much of the trailer’s weight rests on the 
hitch, which should be around 10 percent of the 

trailer’s weight. This helps reduce trailer sway 
and can improve steering.

• Practice proper weight distribution. Distrib-
ute the weight of the item being towed to make 
towing smoother and safer. The cargo’s center 
of gravity should be low, and most of the weight 
should be toward the front. Weight on either side 
also should be even. These steps will help pre-
vent the trailer from fi shtailing or fl ipping over.

• Use the right hitch equipment. Adjust the hitch 

so that the trailer being towed is relatively level 
to your vehicle when  attached. Connect lights 
to your trailer through the hitch system so that 
brake lights and other indicators work properly. 
Make sure the hitch ball is the right size for your 
trailer, otherwise the trailer might disconnect 
during towing. Use a pin and safety chains to 
keep the trailer secure.

• Check if extra brakes are required. Many states 
require a separate braking system on towed ve-
hicles with a loaded weight in excess of 1,000 
pounds. Newer trucks may have a built-in con-
troller for brakes or you may need to have a sys-
tem installed. Experts from Popular Mechanics 
advise using a trailer brake output system that 
matches the trailer brake output to the tow ve-
hicle’s deceleration.

• Slow down and drive more cautiously. A vehi-
cle towing a trailer will not maneuver the same 
way as a vehicle without a trailer attached. Give 
yourself a greater cushion of space between oth-
er vehicles. It may take longer for you to brake 
because of the added weight. Get used to using 
side-view mirrors because the trailer may block 

your rearview. Larger, extended side-view mir-
rors may help you feel more comfortable and 
safe. Make wide turns so that the trailer will clear 
curbs and not tip over.

• Avoid backing up. Unless you’re experienced 
with driving large rigs, you may fi nd reversing 
with a trailer very challenging. Limit situations 
that require backing up. Park in pull-through 
parking spots when possible. If you need to back 
up, move slowly and with your hand on the bot-
tom of the steering wheel, turning it in the direc-
tion you want the trailer to go.

• Practice, practice, practice. Get acclimated 
with towing in a parking lot or on empty streets 
before taking your trailer out on the open road.

“I’ve had seven or eight 
GM trucks over the years. 
I bought my fi rst one back 
in 1983. It was an S15,” 
said GMC Seirra Denali 
owner Wayne Hollett of 
his confi dence in and 
appreciation for GM products 
over the past 30 years.

A life long 
appreciation for GMC

Active adults and busy families understand that one perk 
to owning a pickup truck or an SUV is the ability to tow items 
behind the vehicle. Many of these trucks already come 
equipped with trailer hitches that make it possible to tow boats, 
RVs, snowmobiles and more. But safe and successful towing 
requires knowledge of the basics of hitching a trailer and 
some special rules of the road. The following are a few 
safety tips for drivers unaccustomed to towing.

The basics of driving with 

trailers in tow

Safely and successfully driving with 
a trailer takes practice and patience.



ORANGEVILLE CITIZEN | APRIL 28, 2016 B11  B10 ORANGEVILLE CITIZEN | APRIL 28, 2016

1-888-319-7607
207171 Hwy #9 East, Orangeville www.macmastergm.com

 

$108     @2.99%+HST & LIC
WEEKLY
OVER 84 
MONTHS

$500 TRUCK BONUS
$750 GM VISA APPLICATION BONUS
C.O.B. $4,427
FINANCE PRICE $36,104 PLUS HST/LICENSING 
(INCLUDES FLAPS/LINER)  STK # 16068

FINANCE FOR

NO MONEY DOWN

$90     @.49%+HST & LIC
WEEKLY
OVER 84 
MONTHS

$750 VISA APPLICATION BONUS 
 COB $635
 FINANCE PRICE $32,614 + HST/LICENSING)  
STK # 16243

FINANCE FOR

NO MONEY DOWN

$153     @2.99%+HST & LIC
WEEKLY
OVER 84 
MONTHS

$4250 DELIVERY CREDIT - $1000 TRUCK BONUS - 
$1000 GM VISA APPLICATION BONUS 
COB $6232 – FINANCE PRICE $50,794 + HST/
LICENSING (INCLUDES FLAPS/LINER)
STK # 16363

FINANCE FOR

NO MONEY DOWN

$226     @1.99%+HST & LIC
WEEKLY
OVER 84 
MONTHS

$750 VISA APPLICATION BONUS 
 COB $6272
FINANCE PRICE $77,064 + HST/LICENSING
STK # 16425

FINANCE FOR

NO MONEY DOWN

$109     @.99%+HST & LIC
WEEKLY
OVER 84 
MONTHS

$3000 DELIVERY CREDIT - $1000 TRUCK BONUS
$1000 GM VISA APPLICATION BONUS – COB $1545 
– FINANCE PRICE $39,134 PLUS HST/LICENSING 
(INCLUDES FLAPS/LINER)  STK # 16473

FINANCE FOR

NO MONEY DOWN

$111     @.49%+HST & LIC
WEEKLY
OVER 84 
MONTHS

$750 VISA APPLICATION BONUS
 COB $786 
 FINANCE PRICE $40,269 + HST/LICENSING  
STK # 16486

FINANCE FOR

NO MONEY DOWN

[BRACKETT
Auto Group

PRECISION
NOW APPLY FOR A $1,000 

GM CARD APPLICATION BONUS

EXTENDED – WITH NEW 0% FOR 72 MONTHS FINANCING ON SELECT VEHICLES

2016 GMC CANYON 
SLE CREW CAB 2WD

2016 GMC SIERRA 1500 
DOUBLE CAB 4X4

2016 GMC SIERRA 
2500 DOUBLE CAB 4X4

2016 GMC TERRAIN 
SLE-1 AWD

2016 GMC ACADIA 
SLE-1 FWD

2016 GMC YUKON 
SLT 4X4 
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MacMaster Buick GMC in Orangeville has the 
full line-up of GMC trucks and is a leading 
dealership in the region.

� e Canyon is the smaller version in the GMC 
line-up of pick-up trucks.

Designed to be easier to maneuver than larger 
trucks and more versatile than a midsize, the Canyon 
is the perfect vehicle for both driving around town 
and on the highway and is a favourite for recreational 
users who like to spend the weekend camping or up 
at the cottage.

With  an available  3.6 L V6 engine, the Canyon 
o� ers an exceptional combination of power and 
fuel e�  ciency and when equipped with the  Traile-
ring Package it o� er a max trailering rating of 7000 
lbs. Also available is a smaller fuel e�  cient 2.5L 
four-cylinder rated at 200 horsepower.

New this year, the Canyon will also be available 
with a Duramax 4-cylinder Turbo Diesel engine.

“� is will be a game changer,” said MacMaster 
Sales Manager Doug Hodgson, of the new Diesel en-
gine. “It’s the only mid-size pick-up that comes with 
a Diesel. � is is huge!”

In truck circles, a powerful Diesel engine is well 
known as the powerplant of choice when it comes 
to towing boats and trailers. � e Diesel o� ers 
exceptional torque - especially on hilly roads.

“� e size of this truck is the appeal,” Mr. Hodgson 
explained. “With the Diesel this truck will be able to 
pull as much weight as a 1500 series pick-up but in a 
smaller and more fuel e�  cient vehicle.”

For those that need a larger truck, the GMC 
Sierra is touted as a vehicle built with ‘precision 
with purpose.’

Sierra owners have come to expect outstanding 
power when towing a trailer or hauling materials 
as well as excellent e�  ciency when cruising the 
highways or just running errands around town.

When it comes to performance, the Sierra 
o� ers engine choices to match the needs of any 
truck owner. From light duty use around town to 
towing a heavy load down the highway, available 
power plants o� er a range of technology to suit 
the needs of the driver.

� e 5.3 L V8 has the best V8 fuel e�  ciency in any 
full-size pickup.

If your needs include towing a large trailer or boat, 
the 6.2 L V8 is the most powerful engine in its class 
delivering 420 HP and 460 foot pounds of torque.

Paired with a six or eight speed transmission the 
Sierra is the truck of choice when it comes to towing 
large loads.

Even though it’s built for strength and durability, 
the vehicle does not sacri� ce driver comfort and 
interior features have all theamenities that are 
found in a luxury sedan.  With a large double cab 
and room for � ve passengers, the Sierra is designed 
for comfort and engineered for a quiet ride.

� e 1500 model is the truck of choice for most 
consumers who use their vehicle for personal, 
recreational, and light to medium duties. � e 
Sierra also comes in the 2500 and 3500 series which 
are designed for heavy use and meet the needs of 
many businesses that require a rugged and durable 
working vehicle.

� en there is the Denali model - GMC’s premium 

luxury class truck that goes beyond what any other 
pickup on the road has to o� er.

“� is is the elite truck in all brands,” Mr. Hodgson 
explained of the Denali’s appeal. “� is is the 
premium truck line. Denali has really become it’s 
own name.”

With all the interior features of a luxury sedan, 
and then some, the Denali features hand stitched 
leather seats, and a host of up to date technology 
including Wi-Fi and a comprehensive list of driv-
er alert and active safety technologies including 
cameras, radar, and ultrasonic sensors

Powered by a huge ECOTEC3 6.2 L V8 that cranks 
out 420 horsepower, the Denali o� ers a high end 
luxury vehicle combined with the strength and 
rugged capabilities that can only be found in a 
GMC truck.

At MacMaster, � nding the right vehicle is only 
the � rst step. MacMaster o� ers all the upgrades that 
many truck enthusiasts want.

In the shop, li�  truck specialists Gary Porter� eld 
and Chris Conley have the knowledge and expertise 
to turn a truck into an o� -roaders dream vehicle.

“We do li� -truck and custom accessories,” 
explained Mr. Porter� eld. “Many customers are 
looking for a small li�  or a big li�  with wheels and 
tires. � at’s the most common thing we do here. 
We can do up to seven inches of li� . We’re altering 
a lot of parts of the vehicle during the li�  while 
keeping it legal and safe.”

Mr. Porter� eld said that in the MacMaster shop 
they place a lot of emphasis on quality, especially 
when it comes to safety.

“� e di� erence with us, is if we feel the product 
is going to a� ect the vehicles performance or safety, 
we won’t install it. With our experience over the last 
few years we notice that there are a lot of li�  kits 
out there that are insu�  cient in our eyes. � ere 
are inexpensive kits that will cause vibrations or 
premature wear. We won’t install those type of things. 
We explain this to our customers.”

MacMaster Buick GMC has recently partnered 
with Orangeville Chrysler under the Brackett Auto 
Group to create a large ‘superstore’ of vehicles at their 
Highway 9 location just East of Orangeville.

With the largest truck inventory in the region, 
� nding your new vehicle means you can choose 
from a huge variety of makes and models at one 
convenient central location and it is sta� ed by 
knowledgeable and friendly professionals who 
can provide an answer to every question you have 
when selecting your new truck.

 n   WRITTEN BY Brian Lockhart

In an era were pick-up trucks have become much more than 
just a working vehicle, GMC is leading the way in innovative 
design and technology.

Consumer confi dence in GMC trucks has has always been 
solid and truck enthusiasts who have owned GMC products 
almost always return to their favourite model. In fact, nation wide, 
sales of GMC trucks in 2016 has increased 12.4 per cent 
over the same period last year.

Bold, Confident & 
Precisely Crafted 
MacMaster 
leads the way
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220 FIRST STREET (1ST & HWY10), ORANGEVILLE  |  519-941-4135  |  fredstirediscounter.ca
MON TO FRI: 7:30AM-5:30PM • SAT: 7:30AM-12PM

SHIFT INTO 
SAVINGS

 mail-in
rebate

From March 18 to May 15, 2016

$70
MICHELIN DEFENDER BSW 195/60R15 88T $121.60

MICHELIN DEFENDER BSW  195/65R15 91T  $126.92

MICHELIN DEFENDER BSW  205/55R16 91T  $162.64

MICHELIN DEFENDER BSW  225/65R17 102T $164.92

MICHELIN LTX M/S2 ORWL  235/70R16 104T  $193.80

MICHELIN LTX M/S2 ORWL  265/70R17 113T  $209.00

ULTIMATE
G A R A G E
The perfect place for restoring cars

What an Ultimate Garage is, or means, 
varies from man to man. For some, it’s 
a sanctuary for their dream car and for 

others, it’s that incredible man-cave where they 
can hang out with the guys, crack a couple cold 
ones and watch the hockey game or just chill out.

For Bill French, a farmer in Melancthon, an Ul-
timate Garage is a place where he can go to hang 
out and work on restoring classic cars, a passion 
he’s held for a long time. 

“It’s a place to go hide and have a hobby; 
it’s somewhere to go and relax,” explained Mr. 
French. “Some people like a quiet place to go hide 
from the craziness of life. � is is my place where I 
can go, relax and work on some cars.”

� e garage is an old barn, with an upper lo�  
for storage and an addition built on the back to 
provide an area where Mr. French can work on 
restoring the cars. He currently has two complete-
ly restored cars in the garage – a Chevy Cutlass 
(which took about 200-300 hours to restore) and 
a Chevrolet 3600 truck that took approximately 
1500 hours. 

� e back room is occupied by his current resto-
ration project, a 1930’s model car. Once it’s com-
pleted however, it will mean a time to part with 
one of his completed projects.

“I like to stay with two cars—any more 
than that is kind of silly, because you don’t have 
any time to drive them,” he said. “I currently have 
a few people interested in the Cutlass, so once I’m 
done the car in the back, I might look at selling.”

Mr. French got his � rst taste of restoring 
cars during his teen years on the farm. � ere 
was an old pick-up truck that was continu-
ously in need of repairs, and Mr. French took 
over the job of � xing it whenever needed. 
He didn’t begin restoring classic cars until 
15 years ago, however. 

“I just always liked cars,” he said. “We always had 
an old truck on the farm that I patched up, and it 
caught on. I was 16 when I � rst started working on 
it, but the restoration has been a more serious hobby 
of mine over the last 15 years.”

And while farming prevents him from spend-
ing much time in the garage working on his proj-
ects in the summer, the winter provides more than 
enough opportunity to focus on his passions. � is 
winter, he’s found himself in there a lot more of-
ten, spending close to twenty hours a week work-
ing on his cars rather than his usual � ve. 

However, you won’t hear him complaining too 
much about having all that extra time to work on 
transforming the vehicles from something that 
looks like it’s well past its prime into a beautiful, 
classic vehicle.

 “It’s just really a fun hobby, and I � nd it very 
therapeutic,” he said. “I � nd I enjoy the restora-
tion and rebuilding of the cars as much as, or 
more than I enjoy driving them. � ere’s a sense of 
satisfaction that comes from completing it from 
start to � nish.”

n   WRITTEN BY Tabitha Wells
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(519) 941-1364 (1DOG)
670 Riddell Road, Unit 2 Orangeville, ON
www.baddogmods.com  •  E: info@baddogmods.com

   TRUCK
ACCESSORY 

            SALE

EARLY BIRD 
SPECIAL

Limited supply

20” Fuel Cleaver wheels

$399 
each plus tax 

18” Fuel Cleaver wheels 

$325 
each plus tax 

Weathertech custom fi t all weather fl oor mats
(most vehicles starting at $155.99 plus tax) 

Starting at $11.99 each

• Fits all full-size pickups with 8’ beds
• Tamper -resistant, Extreme Protection® lock helps protect against break-ins
• 90˚ cover opening for easy access
• Limited lifetime warranty

PowerStep XL ™
• Automatic power-deploying running board
• Low-profi le integrated LED light system
• Rail constructed of 3mm thick walled mild steel for maximum strength
• Attractive and durable black wrinkle coat fi nish

#127002 - Brite Aluminum
#127502 - Diamond Tread Black

#127302 - Brite White
#1275202 - Textured Matte Black

#7715101A - 15-16 Ford F-150
#7713801A - 09-16 ram 1500/2500/3500
#7715401A - 07-15 Chevy Silverado/GMC Sierra 1500

#A2216 - 16 oz. Seep Crystal® Wax
#G9524 - 24 oz. Hot Rims/Cool Care
#G15308 - All Metal Polish

Starting at $11.99 eachStarting at $11.99 eachtarting at $11.99 eachtarting at $11.99 eachtarting at $11.99 eachtarting at $11.99 eachtarting at $11.99 eachtarting at $11.99 each

$2,41099
each

Installed$1699each  plus tax 

2015-16 Ford F150 Full Rockford Fosgate Upgraded Audio Package 
includes replacement speakers with amplifi er and 10” subwoofer

(We have applications for all makes and models see store for details)
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Truck owners may use their vehicles for trans-
portation and some light duty moving, but 
there’s a lot more to truck culture than cruising 

the streets and highways. �ey are passionate about 
their trucks and when it comes to making their ride 
re�ect their own personal taste, taking their vehicles 
to Bad Dog Modi�cation and Detailing in Oran-
geville is the �rst stop for many truck owners when it 
comes to modifying their favourite vehicle.

�e sta� at Bad Dog provide excellence in custom 
work and customer service and the shop o�ers a huge 
variety of those extras that truck owners are looking for.

Since opening its doors three years ago, Bad Dog has 
become the go-to place for truck modi�cations and ac-
cessories in Orangeville and the surrounding area.

“People come here for detailing, rust check, remote 
starts, window tinting, and any truck accessory,” ex-
plains store manager Kevin Horsman of just some of 
the services available at the Riddell Road location.

Applying vinyl wrap to a truck body is a fairly recent 
addition to auto modi�cation techniques that is used 
to enhance the lines and contours of a vehicle or can 

be used to completely re-do a truck’s exterior colour.
With careful application by a skilled installer, vi-

nyl wrap will customize a truck for a one-of-a-kind 
look that gives each truck a unique and personalized 
appearance. �e installers at Bad Dog have the expe-
rience and knowledge to inform and advise on a co-
lour scheme that will give a vehicle well matched and 
blended lines to add a sleek and appealing design.

“We sit down with a customer and go through 
the colours with them and get their ideas,” Mr. Horse-
man explains. “Some guys will want to come in and do a 
complete carbon �bre wrap and we’ll talk to them about 
that because some things just won’t look right,” he said 
of how they advise customers and use their experience 
to ensure a vehicle leaves the shop with a design that will 
turn heads and have aaesthetically pleasing appearance.

�e installation shop also o�ers window tinting to 
add a unique contrast to a truck’s overall appearance 
and enhance the colour scheme.

Paint protection �lm is available which is applied 
to both change a component’s  colour  and protect 
against stone chips and abrasive road conditions.

For truck owners who like their rides to be cleaned 
professionally, the detailing shop provides both inte-
rior and exterior cleaning using top of the line steam-
ers to remove the dirt and grime and professional 
grade polishers to bring out the lustre and shine on 
a nice paint job.

�e store has a full line of Weathertech �oor mats 
designed speci�cally to �t individual truck makes 
models and are designed and laser cut at the factory 
to �t perfectly into any vehicle and contain slush and 
snow and protect the carpet and interior.

When it comes to modi�cations, truck owners 
have their own ideas about how to turn their ride into 
something less ordinary and create a rolling state-
ment of their personal taste and preference.

Mr. Horsman takes out the Bad Dog catalogue and 
�ips through the pages that list literally thousands of 
a�er market accessories that are available.

“We sell all sorts of a�er market parts. You can 
come in and order a set of rims for your F 150 or a set 
of Nerf bars for your Ram. We have Tonneau covers, 
remote starters, and LED lighting - well sell a lot of 
that. �ere’s headlights, tail lights, interior lights. Any 
lighting that is LED, we install.”

LED lighting has been proven to be brighter, whit-
er, and longer lasting than conventional vehicle light-
ing systems and over the past few years have become 
the lighting system of choice for most truck owners.

For those that use their trucks in a working envi-
ronment there is a full line-up of in-bed tool boxes 
to �t any make and model. �ey provide a place for 
locking up tools and other equipment and keep them 
secure while on the road.

If taking your truck o�-road is one of your week-
end pleasures, the shop features a list of more rug-
ged enhancements. Brush bars and winches can be 
installed on the front of a vehicle. Li� kits and modi-
�ed exhaust systems can be installed if you need that  

extra clearance for driving down rural routes that 
don’t follow a nice paved path.

Taking your trailer or boat to the cottage or on a 
road trip is one of the prime reasons people buy a 
truck with a lot of power and torque. �e addition of 
a trailer hitch makes it the perfect vehicle for taking 
your larger than life hobby with you on the road.

Performance accessories such as valve covers and 
cold air intakes can be installed under the hood to 
give that added boost to your engine.

When it comes to modifying the interior of any ve-
hicle, a stereo system is top of the list for those who 
like to cruise along while listening to their favourite 
CD. Bad Dog has a full range of Rockford Fosgate 
sound equipment including speakers, ampli�ers,and 
subwoofers designed to turn your sound system into 
a sound experience.

Protecting one of your biggest investments from 
the elements such as rain, sand, and road salt, is al-
ways a good start to ensuring your vehicle is main-
tained from the inside to keep it looking its best 
throughout its life on the road.

Bad Dog is a certi�ed Rust Check dealer and is 
fully equipped to provide the protection needed to 
stop corrosion before it even starts.

Truck owners don’t just drive their trucks - they 
take a lot of pride in turning their vehicles into a 
personal four wheeled statement with both the exte-
rior and interior speci�cally enhanced to meet their 
needs and re�ect their taste.

Bad Dog has the full range of modi�cations and 
accessories to turn any truck owner’s vehicle into that 
perfect ride.

n   WRITTEN BY Brian Lockhart

BAD DOGThe truck modification and 
accessories specialists
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With 50 years of local history behind them 
and a solid reputation for customer service 
and quality work, Fred’s Tire Discounter and 

Auto Service has become one of the region’s most trust-
ed sources for service and parts for truck enthusiasts.

What began as a small 1000 square foot tire store 
and garage in 1966, Fred’s Tire Service has grown 
into a multifaceted full service facility with 11 bays, 
over 15,000 square feet of space, and an additional 
40,000 square feet of warehousing space on site at 
their First Street, Orangeville location.

� e business was originally owned and operated 
by Fred and Joyce Brundle and moved to its current 
site in 2001.

True to their name, Fred’s Tires does tire repair on all 
types of trucks both small and large. � ey have a road 
� eet capable of emergency repairs for heavy trucks on 
the road right up to and including full sized transport 
trucks, dump trucks, and even industrial vehicles.

“Transport trucks, tractor trailers, 53 foot trailers, 
dump trucks, we can service any of those tires. And 
any farm tire we do also,” explains Fred’s Tires cur-

rent owner and president David Denning of what his 
facility can do on the road, adding that when peo-
ple come to the shop, “We � t the tire to the person’s 
needs. Our fully trained sta�  will help the customer 
and � nd the right tire for that customer.”

In the shop, light pickup owners prefer Fred’s Tires 
when it comes to modifying their trucks to suit their 
on-road needs.

“With tires we do everything. When people want 
to up-size their tires and jack the truck up and go to 
a bigger tire, we specialize in that,” Mr. Denning said. 
“We do leveling kits and li�  kits.”

A full service facility, the shop does all mechanical 
truck repairs and service including brakes, shocks, 
struts, alignments, tune-ups, transmissions, and elec-
trical diagnostic procedures. � ey are fully equipped 
to diagnose any problem with a truck and have the 
facilities and experience to make the repair and get 
you back on the road.

With most light pickup truck owners, keeping 
your vehicle in top mechanical shape is a priority. 
� en there are the accessories that make your truck 
your own personalized vehicle.  

Truck enthusiasts love their vehicles and have a 
tendency to go beyond what the manufacturers sup-
ply with an o�  the line production model. � ere is 
a large variety of a� er market parts and accessories 
that can improve a truck’s appearance or increase its 
performance or just make it a unique looking vehicle 
on the road.

“Every year our available accessories are increas-
ing. We have full accessories for Jeeps, Dodge, Fords, 
Chevys, you name it,” Mr. Denning explained. “We 
are involved in o� -road lights, brush bumpers, � are 
kits, � ares for the fenders, Tonneau covers, and spray 
in box liners. We are a one-stop shop.”

For many truck owners, adding accessories allows 
them to create their own personal one-of-a-kind ve-
hicle that is unique and separates them from other 
similar trucks on the road. From stone and bug de-
� ectors to mud � aps and running boards, there are 
an almost unlimited number of accessories that can 
be used as either functional additions or just as cos-
metic enhancements.

While some like to add an accessory every once in 
a while, others have a full idea of what they want and 
will arrive at Fred’s Tires to get an entire new design 
for their truck.

For those that like to take their vehicles o�  road 
and need some extra clearance for going down back 
country roads or out of the way paths, Fred’s Tires 
is fully equipped to provide the services that give a 
truck the added advantages that make o� -roading a 
fun weekend past time.

� e sta�  has the experience and is fully trained at 
li� ing trucks and getting the right rim and the right 
size tire to meet the needs of the customer so that 
their truck is equipped for what they want it to do.

A walk though the warehouse facility provides a 
look at the literally thousands of tires they keep on 
hand for just about every vehicle on the road. Any 
truck owner needing a new set of tires doesn’t have to 
look any farther and most likely the rubber they want 
is already on site and ready to be installed. Fred’s spe-
cializes in installing large size rims and tires and car-
ries a full line of custom look aluminum rims.

When it comes to cold weather driving, many 
truck owners switch to winter tires for better perfor-
mance on slick or snow covered roads. With so� er 
compounds the winter tires grip the road better in 
cold conditions - especially when the temperature 
drops below seven degrees.

Switching to winters tires has always been a problem 
for many people as you still have to store your summer 
tires and space is a premium in many home garages. 

Fred’s Tires o� er a storage service where they will store 
your winter or summer tires for a nominal fee when 
you have to switch to meet the needs of the season.

A� er � ve decades serving the public in Oran-
geville, Fred’s Tires has gained a solid reputation for 
both residents in town and in the surrounding areas.

“� is is a good place to live. We’ll be celebrating 
50 years in Orangeville this coming September,” Mr. 
Denning said of doing business and helping custom-
ers in the area. “� e community has been very good 
to us and we strive to make our customers happy.”

Fred’s Tires is also involved in supporting the 
community through various activities involving 
local institutions.

Fred’s Tire Discounter and Auto Centre is located in 
the north end of Orangeville at First St. and Highway 10.

Operating on a � rst come, � rst serve basis, they 
pride themselves on superior service from a group of 
automotive professionals.

n   WRITTEN BY Brian Lockhart

220 FIRST STREET (1ST & HWY10), ORANGEVILLE  |  519-941-4135  |  fredstirediscounter.ca
MON TO FRI: 7:30AM-5:30PM • SAT: 7:30AM-12PM

ACCESSORIES
• Lift kits • Hitches • Lights • Headrack 

• Fender Flares • Wheels

toyotires.ca

A Higher Degree Of Savings!

As seasons change, weather can be unpredictable.  With Toyo technology, your 
vehicle can handle any road conditions. Introducing the Celsius an all weather 
tire that provides a “higher degree of safety” during those unexpected weather 
conditions.  For a limited time only save up to $70 on select sets of Toyo Tires. 

Ask your Toyo Dealer for details.

Get ready for spring, whatever the conditions! 

FRED’S TIRESCustomer satisfaction and 
superior service a priority at
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220 FIRST STREET (1ST & HWY10), ORANGEVILLE  |  519-941-4135  |  fredstirediscounter.ca
MON TO FRI: 7:30AM-5:30PM • SAT: 7:30AM-12PM

MECHANICAL
•Shocks • Brakes • Tune ups • Exhaust • Oil changes 

• Alignments • Suspension & Steering

GET UP TO

Available only at 
Fred’s Tire Discounter 

& Auto Centre 
From March 15th to 

May 31st, 2016

$70 
CASH 
BACK
On Select Yokohama Tires

SALE $79.95
(Reg.  $99.95)

SPECIAL
Buy any set of 4 tires, Alignments 

We are a full service automotive maintenance and 
repair shop. Some of the services we offer include:
•  Scheduled maintenance programs 

(suitable to protect warranties) 
•  Service reminders by email, post or telephone 

(you choose)
•  30-point inspection included at no charge 

on all services requiring hoist repairs or inspections.
 • Brakes
 • Steering and Suspension
 • Electrical diagnosis and repair
 • Light duty Diesel
 • Powerstroke®, Duramax®, Cummins®

 • A Better Warranty (24 months or 40,000 kilometres)
 •  Ministry of Transport Motor Vehicle

Inspections and Annual Inspections

580 Riddell Road, Orangeville

519.940.5402
8am-6pm Monday to Friday • Saturdays by appointment

www.GreenTreeAuto.ca

Auto Care Ic. – Light Truck Specialists

Green Tree

In an age where diagnosing engine problems relies so 
much on electronics, many truck owners take their 
vehicles to Green Tree Auto Centre in Orangeville for 

expert advice and repairs.
� e light truck specialists have the resources to pin-

point any problems with a vehicle’s performance before 
they even have to open the hood.

“We have factory scan tools for domestic vehicles here. 
� is is when you communicate with a vehicle to do di-
agnostics,” explained Green Tree owner and manger Eric 
Mileham. “Having the factory scan tool - it doesn’t get 
any better than that. When you need to do a special task 
on a vehicle, for example, replace a module that needs to 
be con� gured to match the options on a vehicle, many 
times you need a factory scan tool to perform that task. 
For us, that’s a simple thing as we have the tools on hand.”

� is technology allows the professionals at Green Tree 
to accurately access an engine’s performance and locate 
potential trouble areas. From there they use their experi-
ence and knowledge of light trucks to get the vehicle back 
in optimum running condition.

From engines to suspension systems unique to pick-
ups, Green Tree has focused on trucks since opening 
their doors in 2008 at their Riddell Road location.

“We have a lot of experience in light trucks. We service 
light trucks like other shops service cars,” Mr. Mileham 
said of his team’s focus on truck repairs.

In addition to repairs, Green Tree provides truck own-
ers the ability to customize their ride with a variety of 
truck accessories that o� er both cosmetic enhancements 
and performance increasing parts.

“We are a dealer for several di� erent electronic engine 
tuners. You plug it into your car and check your diagnos-
tic trouble codes,” said Mr. Mileham of one of the most 
popular items that truck owners are looking for.

� eir showroom has a full line-up of truck accessories 
including tires, exhaust, custom wheels, running boards, 
and they can get just about any add-on part you need to 
customize your truck.

� e shop provides services for truckers who want 
make their ride more friendly for o� -road type perfor-
mance including heavier suspension and li�  kits that en-
able the the installation of larger tires if you plan on going 
on roads where the pavement ends.

Green Tire provides tires of almost every brand and 
size available on the market and in most cases they can be 
delivered to the shop within a very short period of time.

� e shop is a very busy place with four bays and 

3000 square feet of space � lled with diagnostic equip-
ment, li� s, and the right tools needed for specialized 
work on light trucks.

� eir trained automotive technicians have the experi-

ence to diagnose and repair your light truck and get you 
back on the road with your vehicle operating with opti-
mum performance and reliability.
 n   WRITTEN BY Brian Lockhart

GREEN TREE
Specialists in light pick-ups
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Orangeville
633224 Hwy 10, Mono, ON L9W 5P7

1.888.826.4670 |  www.orangevillenissan.com
SALES HOURS: Monday - Thursday 9am-8pm | Friday 9am-6pm | Saturday 9am-5pm | Sunday Closed 10

10 Hockley Rd.

Cedar Grove Rd.

First St.

O.A.C (On Applicable Credit)

NEW 2016 NISSAN TITAN XD GAS FUELED V8
$42,695

+ HST & LIC

NOW HERE!
STARTING AT

OVER 10,000,000 km & 7,000 Quality and Durability Tests

WHETHER YOU’RE LOOKING FOR AN 
NV OR A SKILLED TECHNICIAN YOU CAN TRUST, 

ORANGEVILLE NISSAN CAN HELP WITH 
ALL YOUR COMMERICAL VEHICLE NEEDS.
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When it comes to running  
a successful on-the-road type  
of business, the number one 
priority is making sure you  
have reliable and functional 
vehicles to get your product or 
service to your customers.

Whether you’re in the delivery 
business or a working trade that 
requires transporting materials, 
tools, and people to the job site, 
your vehicle should meet the 
needs of the business and  
your customers when  
delivering top notch service.

Orangeville Nissan hosted a Commercial Truck 
and Commercial Van information night 
at their Highway 10 location on �ursday, 

March 24, to give customers the opportunity to see 
the full line of Nissan commercial vans and trucks 
including the new, much talked about Titan truck.

�e Nissan NV line of commercial vans is  
exclusive to Orangeville Nissan in this region with 
the local dealer having represented the vehicles  
for the past �ve years.

Not all Nissan dealers are NV sites. In fact, Oran-
geville Nissan is the �rst stop for many customers 
coming from the north end of the province and many 
make the trek just to visit the Orangeville dealer.

“We’ve had customers arriving here from as far away 
as Elliot Lake,” explains Andrew McBride, Orangeville 
Nissan’s Fleet and Commercial Van manager.

�e NV line is a series of cargo and passenger vans 
designed to meet the needs of businesses who rely 
on �eets of vehicles as well as those that require a  
speci�c interior design for carrying products or 
equipment to job sites.

Backed by a �ve year, 160,000 km warranty,  
Nissan’s line of commercial vans come in four  
versions that can be adapted to business needs.

“�e NV comes in four versions. We have a pas-
senger van that comes in the 3500 (one ton) capac-
ity. We have a cargo van that comes in a low roof 
and high roof version. And of course, just like pick-
up trucks, there is a 1500, 2500, and 3500, version. 
�ose are half-ton, three-quarter ton, and one ton 
versions,” explained Mr. McBride of the variety avail-
able to customers. “We also have a compact cargo 
van called the NV 200. We’re o�ering a full line-up.”

�e high roof version of the cargo van features six 
feet, three inches of vertical space inside the cargo 
space, perfect for setting up an on-site work space.

Each van can be customized to �t the needs of a 
business.

“We do that on a regular basis. �ere’s many, many 
con�gurations of what we call ‘up-�tment’ or adding  
shelving, tables, desks, drawers, as well as partitions 
to keep the driver and passengers safe. We o�er  
interior and exterior ladder racks as well as conduit 
holders for larger items that don’t �t in the trucks 
such as long pipes.”

Mr. McBride works with customers to determine 
their needs and recommends the right van for the job 
and which modi�cations will be needed to suit the 
working environment.

“Once I �nd out what the van will be used for I can 
start looking at capacities to see which size, in terms 
of 1500, 2500, or 3500 that the customer will require,” 
he explained. “Depending on the weight, what they 
are moving around, and why they are moving it, is 
how I would have the vehicle set up. I’m not going to 
try to sell a customer something they can’t utilize for 
his business. Once �nding out what a customer is go-
ing to require the van for, we can then start looking at 
what type of up-�t that van may need as well as how 
they want to do their procurement. Whether they 
want to �nance, lease, or whether they have a �eet 
department that already has a number of vehicles 
in the business name where we can take advantage 
of some of Nissan’s rebates through the commercial 
�eet program.”

�e NV Cargo standard roof version has 234 cubic 
feet of interior space cargo capacity while the high 
roof version features 323 cubic feet of cargo capacity.

�e vans o�er two engine choices. A 24 valve, 4.0 L 
V6, that turns out 261 horsepower, or a 5.6 L, V8 that 
produce 317 horsepower.

�e passenger version has room for 12 as well as a 
lot of �exibility when it comes to carrying passengers 
and cargo. With six individually removable seats, the 
passenger van carry a combination of people and 
cargo. �at’s especially helpful for sports teams who 
bring their equipment with them.

On display front and centre at the Commercial 
Van and Truck event was the newly designed Nissan 
Titan XD.

�is much anticipated vehicle has been fully  
redesigned and it is evident in the new engineering 
that is incorporated into the 2017 model.

Placed at the front of the showroom, the Titan’s 
wheels were removed to give visitors a good view of 
the brakes, rotors, and suspension. A strategically 
placed mirror o�ered a gopher-eye view of the drive 
train and underside of the vehicle.

�e Titan has been described as a combination  
of a half tone and a three-quarter ton truck with  
exceptional towing capabilities. It is a work horse  
vehicle and yet still drives like a luxury car when 
you’re on the highway.

When designing the new Titan, Nissan listened 
to their customers who have been asking for a Titan 
with a Diesel engine. �ey complied and the new  
Titan comes with a Cummins Diesel engine that  
produces 310 horsepower and exceptional torque.

�e Diesel is known for its reliability and long  
lasting durability.

�ere is also a long list of accessories available for 
the Titan XD that truck owners will want to check 
out. It has many new built-in features that were 
showcased during the Nissan event and explained by 
dealership sta�.

�e truck is an ideal vehicle for both working com-
mercial business and for those that need a truck as a part-
time work and full time travel mode of transportation.

While the event focused on the commercial vans 
and trucks o�ered by Orangeville Nissan, dealership 
sta� welcomed anyone one who came out with an  
interest in seeing what is available in the new line-up 
of Nissan products.

n   WRITTEN BY Brian Lockhart

Nissan Commercial Night 
showcases working trucks

THE TEAM AT ORANGEVILLE NISSAN WERE READY TO GREET CUSTOMERS,  
BOTH CURRENT AND FUTURE, DURING THEIR COMMERCIAL VAN AND FLEET DAY.  
THE FULL LINE-UP OF NISSAN NV VANS WERE ON DISPLAY FOR ANYONE INTERESTED 
LEARNING MORE ABOUT HOW NISSAN VANS CAN  HELP ANY  BUSINESS THAT TAKES 
THEIR PRODUCTS OR SERVICES TO THE CUSTOMER.

Andrew McBride, Orangeville Nissan’s Fleet and Commercial Vehicle 
Manager, stands next the Nissan Titan on display in the dealer  
showroom. The much anticipated Titan truck was the centerpiece 
during the dealership’s Commercial Van and Fleet day event.

...Once finding out what a customer  
is going to require the van for, we can  
then start looking at what type of  
up-fit that van may need as well as how 
they want to do their procurement...

– 
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SERVICE HOURS: MON, TUES., WED. & FRI.: 8AM - 6PM THURS. 8AM - 8PM SAT. 8AM - 5PM SUN. 10AM - 4PM

“We Fix It Right Every Time”

Trust the Experts at 
Canadian Tire Orangeville

Licenced Technicians 
always on duty.

99 First St., Orangeville 519-941-1090

✁

ROAD READY 
SEASONAL 
INSPECTION
Includes oil change 
(up to 5L of conventional oil) 
and wheel changeover 
(tires on rims).

✁

FULL SELECTION OF 
TRUCKING INTERIOR & 

EXTERIOR ACCESSORIES

$5499$5499
LIMITED 
TIME OFFER
24 equal monthly 
payments on all 
tire purchases or 

installed parts and 
labour totalling 
$200 or more 

(applicable on Canadian Tire 
Options Master Card).

46 POINT INSPECTION • WE TAKE APPOINTMENTS

A�er almost 100 years as an icon of automobile 
parts and accessories in Canada, Canadian Tire 
is the place people trust for a�er market products.

Speci�cally made for trucks and cars a�er the sale by 
the original manufacturer, a�er market products o�er a 
huge assortment of both mechanical parts and cosmetic 
products that will enhance the look of any truck.

Whether you need new brake pads or want to add 
running boards, a truck bed cover or special LED 
lighting there is a replacement part available through 
Canadian Tire.

“We currently have over 300,000 parts available,” ex-
plained Orangeville Canadian Tire’s General Manager 

Craig Stevenson. “If we don’t have it, we can get it.”
Backed by a nation wide guarantee and almost 

500 stores in virtually every city and town across the 
country, Canadian Tire has proven to be the most 
trusted retailer of automotive supplies.

In a region where driving a truck is a combination 
of mode of transportation, a hobby, and a passion, 
Canadian Tire specializes in helping truck owners 
�nd the right parts for their vehicles.

When it comes to tires, many truck owners are 
very particular about what kind of rubber they have 
on the road. From regular all weather street treads to 
high end o� road versions, they are available.

“We can get any tire you want for a truck,”  
Mr. Stevenson said. “We can get any kind of light or heavy 
duty truck tire and we can install up to 26 inch rims.”

�ere are many accessories that add a unique  
look or convenience to a vehicle. �e store has a  
huge line-up of items on display to choose from  
including specialty lighting. Powerful LED lighting  
produces a brighter light and are a great addition  
to existing lighting set-ups. �ey also come as  
vanity lights designed to make your truck stand  
out on the road. Light bars extending across the  
roof the truck have become very popular in recent 
years. Hood de�ectors can reduce the risk of stone 

chips on the windshield and vent visors provide  
convenience when driving with the windows down.

For those that like to take their vehicles o� road  
for camping or weekend get-aways, there are many 
additions that make o� road riding more appealing. 
Front installed bush guards, power winches,

o�-road lights, running boards, and special rims 
and tires provide added insurance when taking your 
truck to remote or di�cult terrain.

A convenience for many customers is the ability to 
buy accessory items right over the counter.

“A lot of our customers like to buy the parts  
and take them home and install it themselves,” said 
Auto Shop Foreman David Cude.

While some backyard mechanics may have  
the know-how to install a cosmetic accessory,  
having the work done at Canadian Tire enures it will 
be done right and will be under warranty.

A�er more that 80 years in Orangeville, Canadian 
Tire has earned the reputation as the go-to place for 
automobile and truck accessories and quality service.

n   WRITTEN BY Brian Lockhart

CANADIAN TIRE  
Canada’s icon of  

parts and accessories



With the start of football season now 
just a month away, members of the Or-
angeville Outlaws Football Club have 
taken to outdoor practice on the field at 
the Agricultural Centre.

Coming off a championship season last 
year, the Outlaws have several strong 
looking teams - especially at the Junior 
Varstiy and Varsity levels where there is 
a full roster of experienced players.

Varsity division wide receiver Alex 
Iozzo is one of the players who makes 
the trek from Melancthon to take part in 
pre-season training.

Iozzo has been a member of the Out-
laws for the past six seasons.

“This is our first practice outdoors. Up 
til now we’ve been indoors at the dome 
at Acts Fitness,” Alex said. “Practicing 
out, we have equipment. This is our first 
practice this year with equipment. It’s a 
lot more aggressive. There’s a lot more 

hitting than when we were inside. In-
stead of working on the catching and 
the covering we’re doing more hitting 
and making sure were are tackling 
right. I’m on offence so I like to catch 
and run with 
the ball.”

With every 
season play-
ers are mov-
ing up to the 
higher divi-
sions. 

This year 
the Varsity 
squad is seeing a good turnout of play-
ers.

“We’re bigger than we were last year. 
Last year we had 25 players, this year 
we have thirty-something,” Alex said.

The Outlaws will be fielding teams in 
the Varsity, Junior Varsity, Bantam, and 
Peewee divisions this season in the On-
tario Minor Football League.

The OMFL has 48 teams registered 
from 18 clubs with six different divi-
sions this season. The League has an 
member clubs from around the GTA, 
surrounding towns and cities, and 

stretching right down to the London 
and Windsor areas.

The OMFL season will get underway 
in May with opening games taking place 
over the May 21, 22 weekend.

The Outlaws home field is at Westside 
Secondary School in Orangeville.

The season schedule has not yet been fi-
nalized but will be available on the League 
website.

The Orangeville Junior B Northmen 
have started the 2016 season with two 
huge wins in two days.

The Northmen season got underway on 
Sunday, April 24, when they travelled to 
Guelph to take on the Regals.

Starting off with a strong first period 
the Northmen blasted out into the game 
scoring four times by 11:05 mark in the 
period to lead 4-1.

After giving up a single to Guelph in the 
second period the Northmen came back 
full steam scoring two shorthanded goals 
from Malcolm Young and Jeff Brett.

They finished off the game outscoring 
the Regals 4-1 in the third period to leave 
the floor with a 10-3 win in their first 
game of the season.

They didn’t get much of a rest between 
games.

The returned to Orangeville the follow-
ing night (Mon. Apr. 25) to host the Elora 
Mohawks at the Alder Street arena.

After taking a 2-1 lead in the first period 
the Northmen stunned the Mohawks with 
six goals in the first nine minutes of the 
second period.

After allowing one Elora goal, the Oran-

geville squad hit back scoring two more 
to lead the game 10-2.

The final period saw two more North-
men goals while holding the Mowhawks 
to a single late in the game.

The final was 12-5 to give the Oran-
geville team their second win of the sea-
son.

The win places the Northmen in an ear-
ly first place in the Mid West division of 
the OJBLL standings.

There are four teams in the division and 
25 teams over all in the League for this 
season

Northmen head coach Bruce Codd is 
back on the bench this season backed up 

by assistant coaches Kyle Kalla, Darren 
Halls, and Phillip Sanderson.

The Northmen will be on the road for a 
couple of games before returning to their 
home base at the Alder Street arena on 
Monday, May 9, to host the Six Nations 
Rebels.

That game is scheduled for 8:00 p.m.

Thought Of The Week
By Ted Ecclestone

When you think of Ted Ecclestone please don’t think of 
Life Insurance, but when you think of Life Insurance, and 
Investment be sure to think of:

Ted Ecclestone. 
Ont. Toll Free 1-877-941-1903

519-941-1903

“Courage is being 
scared to death...and 
saddling up anyway.”

- John Wayne
SPORTSSPORTS

LOCALLY OWNED & OPERATED
FOR OVER 25 YEARS

519-942-1000
speedyglassorangeville.ca
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181 Broadway, Orangeville

519-941-3900

118 Main St. W. Shelburne

519-306-5100

David Murphy, representing MacMaster Buick GMC drops the ball at the ceremonial face-o� to start the Orangeville Junior B Northmen’s 
home opener against the Elora Mohawks at the Alder Street arena in Orangeville. The Northmen honoured MacMaster for being their 
corporate sponsor for the past 15 seasons. Taking the face-o� are Northmen captain Peter Hunt and Elora captain Shawn Lantz 

PHOTO: BRIAN LOCKHART

By BRIAN LOCKHART

Junior B Northmen open season with double wins
Opening games trounce 
Guelph and Elora

E: Orangeville@YoungDrivers.com

• Freeway and highway driving
• Risk perception
• Gravel shoulder recovery
• Threshold/ABS braking
• Rear crash avoidance

• Head-on collision avoidance
• Emergency braking
• Brake and avoid techniques
• Swerving techniques
• Handling adverse conditions

AT YOUNG DRIVERS, STUDENTS WILL LEARN THE SKILLS IN THE CLASSROOM 
AND EXPERIENCE THEM HANDS-ON WITH THEIR IN-CAR INSTRUCTOR.

WWW.YD.COMTEL: (844) 231-1882

ROAD TEST PASS GUARANTEE
Ask about ourONLY $698.23 NEXT COURSE

STARTS MAY 15TH

By BRIAN LOCKHART

Outlaws start outdoor 
pre-season training
Gridiron season is just 
a month away

An Orangeville Outlaws Bantam division player hits a tackling dummy during the first 
day of outdoor practice at the Agricultural Centre. The Outlaws have moved outdoors 
to get ready for the 2016 gridiron season. The League gets underway in May with the 
first games on the 21, 22nd, weekend.

PHOTO:  BRIAN LOCKHART
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Not for Profit Sports Camp & Retreat Facility Since 1967

OVERNIGHT & DAY CAMPS
Hockey–Horses–Soccer-Extreme-BMX

Spring Hockey Programs
Mother/Daughter Equine Escape Wkd

Father/Son/Daughter Hockey Weekend

Your Best 
Summer 

Starts 
Here!

519-941-4501
www.teenranch.on.ca

LAUREN 
BAILEY
Team: Orangeville Hawks U11 girls 
Position: Forward
“I love it because it gives me exercise and I love 
playing with all my friends,” said Orangeville Hawks 
U11 basketball team member Lauren Bailey of 
why she likes the sport. “We can always rely on 
each other.” In addition to basketball, Lauren plays 
field lacrosse with the Orangeville Northmen and 
enjoys horseback riding. The Mono Amaranth 
Public School student said she plans to continue 
with basketball as long as she can.

VW

The Orangeville Junior B Northmen are o� to a good start with back to back wins in the first two 
games of the 2016 season. The Northmen won their season opener 10-3 over the Guelph Regals 
on Sunday, April 24, then followed up with a 12-5 win over the Elora Mohawks during their home 
opener on Monday, April 25, at the Alder Street arena in Orangeville.

PHOTO: BRIAN LOCKHART

The Twisters Gymnastics Club 
competed at the Provincial 
Gymnastics Championships on 
April 7-10. The event was hosted 
by Futures Gymnastics Club at 
the International Centre in Mis-
sissauga.
Top, Brie Kostaszek wins first 
place on the floor competition 
and placed second over all.
Left, Jessica Giles performs a 
split jump on the beam to take 
first place with a score of 9.8 
and clinch the overall Level 6 
14/15 year Provincial Champion-
ship.

CONTRIBUTED PHOTOS

COACHES:
We want to hear from you! Send us your

game reports, tournament results, etc. for
Hockey, Figure Skating, Equestrian,
Basketball, Volleyball, Gymnastics,

Baseball, and anything else sports-related
that’s going on in your community.

EMAIL BRIAN AT
brian.lockhart@hotmail.com

or mail@citizen.on.ca

Junior B Northmen
Upcoming home games

Monday, May 9 vs Six Nations 8:00 p.m.
Saturday, May 14, vs Wallaceburg 7:00 p.m.
Monday, May 16, vs Guelph 8:00 p.m.
Saturday, May 21, vs Point Edward 4:00 p.m.
Monday, May 30, vs Owen Sound 8:00 p.m.

All home games are at the Alder Street
arena.



CLEANING SERVICES

2 Nice Ladies
WILL CLEAN YOUR HOUSE, 

APARTMENT OR OFFICE.
REFERENCES AVAILABLE    FREE ESTIMATES

CALL MARGARET
416.738.4454

2 Nice Ladies

REFERENCES AVAILABLE    FREE ESTIMATES

www.thelegalguild.com | 519.925.1500
Free consultations & A�er hours Appointments Available

Lawyers
• Crimal Offences

• Family Law/Divorce
• Real Estate • Wills & Probate

• Litigations
Paralegals

• Small Claims • Traffic Offences
• Landlord/Tenant 
• Crimal Pardons

• Commissioner for Taking Oaths
Katherine “Kat” Mueller 
Paralegal Licensed by the 

Law Society of Upper Canada

Text ticket to
519-278-6494  

PET GROOMING SERVICES

REAL ESTATE

MOVING/STORAGE

MASONRY

EXCAVATING

TUTORING

AUDIO/VISUAL SERVICES

Math. Reading. Confidence.
Call for a free placement test!

Kumon of  Orangeville • 210 Broadway, Unit 109 
289-961-0900 • orangeville@ikumon.com

OVER
25 YEARS

EXPERIENCE

FULLY 
LICENCED 
& INSURED

HOLLAND
MASONRY RESTORATIONS

905-460-5596

SPECIALIZING IN CHIMNEY RESTORATION. 
BRICK & BLOCK WORK. WINDOW SILL REPLACEMENT.

IRWIN EXCAVATING SERVICES INC.

CALL PAUL AT 519-941-3326

Specializing in Country Property
Septic System Design, Installation and Replacement of Septic Tanks

Construction & Repair of Driveways
Installation and Repair of Water/Hydro Lines

Solve Drainage Problems
Dig Foundations

Ponds

ORANGEVILLE
MINI STORAGE

5 1 9 - 9 3 9 - 7 0 7 0
5 1 9 - 9 4 1 - 3 8 5 2

Ask us how to get  
your FREE month!

42 Green St., OrangevilleCONTAINERS FOR RENT
YOUR SITE OR OURS

YearlyMonthly

*Applicable Taxes • Prices Subject To Change

LEGAL SERVICES

LASER TREATMENTS

AMBER LASER
Cosmetic Laser Treatment

DACE ROZENBERGA
www.amberlaserclinic.com
647.400.9954•905.857.0644

CLS (CERTIFIED LASER SPECIALIST)

• Permanent Hair Removal
• Skin Rejuvenation (fade age spots, pigmented lesions, discolouration,   
   freckles, skin tags, warts) 
• Vascular Applications (successfully treat fine facial veins, blemishes,
   spider veins on legs, cherry angioma/little red dots)
• Cellulite and Body Contouring Treatment

MASSAGE/HOLISTIC

ORANGEVILLE CITIZEN | APRIL 28, 2016 C3
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FINANCIAL ELECTRIC

POOL SERVICES

 

 
ECRA/ESA Licence #7010326 

Phone: 519-848-6749 
Cell: 416-890-4219 
Email: az@fimacanada.com 
www.fimacanada.com 
Electrical Work: 
Residential, Commercial, Industrial 

PLC Controls Systems, Generators, Control Panels 
Design, Drawings Approval, Start Up, Commissioning  
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Doug Robinson

519.938.4700
905.584.4222

Chartered Accountant

www.DougRobinson.ca

• US Tax
• Canadian Tax

78 First Street
Orangeville (519) 942-8113

www.d-dpools.com
We are a full service company

Installations, Maintenance & Repair, 
Retail Store and Water Analysis

YOUR LOCAL 
BIG GREEN EGG AND 

WEBER ALLIANCE DEALER

PAVING

COPPERTONE
LTD

COPPERTONCOPPERTONCOPPERTONCOPPERTONCOPPERTONCOPPERTONCOPPERTONCOPPERTONCOPPERTONCOPPERTONEE
LTDLTDPaving

ORANGEVILLE

Complete Paving Service
Asphalt Sealing
Asphalt Paving
Free Estimates
Grading & Excavating
Interlock
Snow Removal

519-941-4246 

Specialists in driveway &
parking lot paving

Locally Owned
& Operated
Duane Breese
Fax (519) 943-1025

PLUMBING

137 Main St. West, Shelburne
www.manaxplumbing.ca

MANAXMANAX

RETAIL &
WHOLESALE STORE

PLUMBING, PUMPS
& WATER SOFTENERS

1-888-349-7971 
519-942-8147 • 905-880-5900

SEPTIC

GARAGE DOOR
EXPERTS

GARAGE DOORS

519-942-1956 • 1-800-957-5865  
www.allmontdoors.com

Visit our showroom at  
48 Centennial Road, Unit #20, Orangeville

Every detail guaranteed.

GARAGE DOORS

PROFESSIONAL

WOOD • STEEL • ALUMINUM

DOOR & FRAME
INSTALLATIONS

Compare & Save
on install sales for

interior and exterior doors28 Years Experience
905-584-2844 • 416-931-9039

582335 Country Rd. 17  Melanchthon, ON L9V 2L6  

519.925.0123  www.sentrydoor.ca

Specializing in Commercial/
Residential Garage Doors 

Installation | Sales | Service

Your local door guy

905-857-3830
274 QUEEN ST. S. BOLTON

• POOL OPENINGS & CLOSINGS
• WEEKLY MAINTENANCE PACKAGES
• LEAK DETECTION
• VINYL LINER REPLACEMENTS
• SAFETY COVERS
• PUMPS, FILTERS & HEATERS

• COMPUTERIZED WATER TESTING
• POOL & SPA CHEMICALS
• POOL ACCESSORIES
• ROBOTIC CLEANERS
• SALT & UV SYSTEMS
• POOL REPAIRS

www.breezewoodpools.ca

SGM
Mechanical

PLUMBING • HYDRO/JET
DRAIN CLEANING

FREE ESTIMATES LOWEST RATES647-880-0348
stewartmoncur@gmail.com

Stewart Moncur 
Owner/Operator

SERVICE

Steve Ebdon
Inglewoodpumps@yahoo.com

•  Pump Service  •  Flow and recovery testing
•  Holding tanks & excavating
•  Well rehabilitation & upgrades
•  Well cleaning of bored, dug, and drilled wells
•  Water conditioning  •  WATER SOFTENER DEALS

INGLEWOOD PUMPS ENT. INC.

519-941-1271
519-925-5314

PUMPS

WINDOWS & DOORS

Kulwant Dhaliwal CPA, CGA

Email: kulwantd@kkdcpa.com
www.kkdcpa.com
15246 Airport Road Caledon East, ON L7C2W7

Personal and Corporate income 
tax returns

Financial statements/Notice 
to Reader

Accounting/Bookkeeping, HST 
and Payroll

Tax planning/Business plan/
Budgets

Controllership decision making

(905) 584-5858

ROOFING

AUTO GLASS

HighTech
Autoglass

We come to your home or work
• Serving  

Dufferin County & 
Surrounding areas 
since 2003

• Prompt,  
professional service Established since 1991
LOU, Owner Operator

519-925-3053
Toll Free

1-866-751-6353

• Auto, Truck, Farm, 
Construction 
Equipment

• Stone Chip experts 
& small cracks

• Store Front & Doors
• Security film
• Insurance claims 

welcome519-925-3053 1-866-751-6353 welcome

10% OFF with this ad (1 per customer)
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PROPERTY MAINTENANCE RENOVATION

LANDSCAPING

OFFICE: 905-859-1046 CELL:416-676-6641
WWW.MFCLANDSCAPING.COM

• interlock/pavers
• decks/fences
• retaining walls
• natural stone
• flagstone
• bobcat services

WWW.MFCLANDSCAPING.COM

• interlock/pavers • natural stone
• decks/fences • flagstone
• retaining walls • bobcat services

Office: 905-859-1046
Cell: 416-676-6641

TREE SERVICES

•Deep Root Fertilizing •Pruning and Removal
•Stump Grinding
•Certified Arborists

•Insect Diagnoses/Control
•Tree Sales and Planting

www.alltrees.ca
519.942.6781

www.MandMQualityHomes.com

“Transforming dreams into reality”
Peter

519-216-5806

BRIAN STEVENSON
RENOVATIONS

BATHROOM
RENOVATIONS
COMPLETE BATHROOM 
REMODELING. SPECIALIZING 
IN CURB-FREE, WALK-IN 
SHOWERS. 
HANDS ON FAMILY BUSINESS 
FOR OVER 35 YEARS.

LICENSED

519-940-8177
OR CELL 416-409-9730
NEWLINERENO@GMAIL.COM

Caledon Renovations
& Contracting

25 years experience
* Bathrooms * Kitchens * Drywall * Trimwork

Call Doug  t: 905-857-4717  c: 416-985-8468
FREE ESTIMATES

SEWING

Modern Accent
design - build

905-790-2101 • www.modernaccent.ca

IT IS NEVER TOO LATE 
TO TREAT YOUR WOOD RIGHT.

WE CAN PROFESSIONALLY REFINISH YOUR WOOD STRUCTURES

WOOD RESTORATION SPECIALIST
DECKS • FENCES • TEAK OUTDOOR FURNITURE

BEFORE BEFOREAFTER AFTER

Inground Pools 
Landscape Construction 

Home Renovations 
New Home Construction

mondolo
CONSTRUCTION OVER 30 YRS EXPERIENCE

WWW.MONODOLO.CA

NORM MONDOLO • 416.990.0505 • NORMMONDOLO@GMAIL.COM

Jason Sharples

On Site
Repair and

Maintenance

www.reelsharp.ca Able to sharpen push reel mowers

Specializing in
Lawn Maintenance 

Equipment &
Golf Course Equipment

C: (519) 940-6279 www.facebook.com/reelsharp

LAWN MOWER REPAIR

DISPOSAL

BIN RENTALS
JUNK REMOVAL

5 - 20 YRD BINS

www.dropntoss.ca 

416-248-5543 1-844-DNT-TOSS

GRAPHIC/WEB DESIGN

TRAILERS

PLUMBING ARBORIST

GLASS & MIRRORS

PALGRAVE GLASS & MIRROR
Designs and Creations to fit your Personal needs

Shower Enclosures, Glass Railings, Mirror Walls & Ceilings

Dave Haney: 416.258.2980 or davehaney@live.ca

www.PalgraveGlassAndMirror.com

CUSTOM DESIGNED

VET SERVICES

FLOORING

SKYLIGHTS

SKYLIGHTS LEAKING?

www.brightskylights.ca
Call Joe at any time  416-705-8635 / 905-898-9185

BRIGHT
SKYLIGHTS

INC.

• Skylights replaced?
• No mess in your home
• Leak-proof - Guaranteed!
• Licensed & Insured
• 10 year Guarantee

...where the journey is the destination

Rental, Sales, Service, Parts & Storage

14124 Hwy 50 Bolton
416.743.4155  1.877.228.2218

@ HEPBURN
TRAILER SALES

5200 Hwy 9, Schomberg
905-939-2279

www.hepburnsales.com
Call Ed - for all your hitch, 

tires, RV & trailer parts needs.

TRAILER PARTS STORE

Check us out on Facebook

RV SALES & SERVICE

CARPET CLEANING

AUCTIONS ADVERTISE
K.C

Inc.
AUCTIONS
Complete Auction Service

www.kcauctions.ca

• ON SITE / FOR HIRE
• COMPLETE ESTATE  
   CLEAR OUT

Craig Kimberley,
AUCTIONEER
519.216.0951
craig@kcauctions.ca

Over 40 years experience in 
the auction industry

• ON SITE / FOR HIRE
• COMPLETE ESTATE  
   CLEAR OUT

DECKS
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Face to face vs Facebook.
Authentically social. 

HOCKLEYBEER.CA
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RESALE 
HOMES
C O L L E C T I O N

Credible Service and Quality Rentals 
Drop N Toss is a local family-run bin rental 

and junk removal company.  It is the newest 
branch of Metro Jet Wash Corporation.  Metro 

Jet Wash was modestly started 11 years ago by Cale-
don residents Leslie and Claudio DeCarli.  � rough 
hard work, providing honest and reputable services, 
the small  company has blossomed to become the 
industry leader for Waste Equipment Cleaning and 
Property Management Solutions.

CEO and President, Leslie, comes from a strong 
managerial and corporate background.  She worked 
at HBC as a sales associate.  Her diligence and de-
termination quickly saw her moving up the ranks.  
First, sending her to the head o�  ce, then being pro-
moted as the Merchandise Investment Manager.

Having great success in the professional world, 
Leslie was ready for another challenge... motherhood!  
She had two adorable boys. Leslie decided to concen-

trate on the home front so with a tearful goodbye, she 
bid HBC farewell.  But she was not idle.  As the de-
mands at home lessened, she found the time to hit the 
gym and even began teaching aerobic classes.

During all this time, Claudio was busy being an 
integral part of Metro Compactor and Wilkinson 
Chutes Canada, which later evolved into � e Metro 
Group of Companies.  At a young age, he was curi-
ous about how things worked and always tinkered 
with machinery, from auto mechanics, millwright-
ing, then progressing to fabricating his own designs.  
Harnessing many skills, his goal was to develop and 
help improve the quality of his products.  � is inno-
vative drive combined with his easy going and ami-
cable attitude endeared him to co-workers, clients 
and suppliers.  Claudio developed many aspects of 
the Metro Group, including protocols, procedures, 
products and systems.  He is well known throughout 
the industry and everyone still asks for him.

A� er her sabbatical, Leslie was ready to go back 
into the workforce.  She decided to work the night 
shi�  with Canadian Tire so she could still look a� er 
her boys during the days and to o� set the long hours 
that Claudio spent developing the Metro Group.  As 
before, it didn’t take long for Leslie to assert her lead-
ership skills and great work ethics to become a Team 

Lead that managed over 60 team members.
Like all great stories, there is always a setback 

or trying time.  � is happened one night as Leslie 
slipped and fell as she was coming home from work.  
It aggravated an old injury and required surgery to 
correct.  With a lot of time prepping for surgery and 
then dealing with the recovery, Leslie became the un-
witting sounding board to many of Claudio’s stories 
revolving around solving work problems.  � is was 
the true beginning of Metro Jet Wash.

Having mended enough to return to work, Leslie 
was not 100% back to normal.  She was still think-
ing about how she could help Claudio.  To educate 
herself, she began by researching waste equipment 
cleaning before work.  And a� er work, she would at-
tend a few trade shows.

Armed with her knowledge of the industry and 
the enthusiasm of � nding a new niche market, a new 
company was born.  Over the next year, Leslie con-
tinued to work both nights at Canadian Tire while 
doing cold calls during the day to solicit customers.  
Slowly at � rst, with 1 customer, then 2 and so on, her 
business started to � ourish and grow.

Wanting to concentrate on her now stable and grow-
ing business, it was time again to say goodbye to anoth-
er great company.  Always passionate and proud of her 

accomplishments, Leslie was ecstatic to celebrate Metro 
Jet Wash’s 10 years as a corporation in 2014.

Metro Jet Wash has always focused on and continu-
ally stress “team work”, diligence, integrity and profes-
sionalism.  Leslie attributes most of her success to her 
family, especially to eldest son Brian and baby Kevin.  

Brian has been helping her with her company since 
the beginning.  He attended many management and 
business courses as well as industry speci� c seminars 
to develop and structure the inner workings of day-
to-day operations for the company.  He even handles 
phone systems and the occasional IT problems.

Kevin attended college for Environmental Tech-
nology; Protection and Compliance.  � is would 
prove to be a great asset as he, among other things, 
helped develop the company’s environmental direc-
tives for growth and sustainability.  � is resulted in 
the certi� cation of both Metro Jet Wash and Drop 
‘N’ Toss for the environmental services they provide.

Working together, the family have explored many 
opportunities and ideas to serve our clients better.  
Over the years, one venture has led to the next.  Drop 
‘N’ Toss is the newest venture a�  liated with Metro 
Jet Wash.  It o� ers Bin Rentals and Junk Removal 
Services in the residential, commercial and industri-
al sectors.  Additional services include Waste Audits 
and Environmental and Waste Consulting.

Drop ‘N’ Toss follows the mandates and philoso-
phy of Metro Jet Wash to provide the best service, 
customer care and great workmanship through fam-
ily, team work and innovation.

We look forward to working with you on any job, 
whether it is big or small, residential to commercial, 
independent to industrial.  We take pride in all our 
relationships.

– Written by Kevin DeCarli

www.resalehomescollection.caPublished By:
ORANGEVILLE CITIZEN • www.citizen.on.ca
CALEDON CITIZEN • www.caledoncitizen.com

*Call Marg for Successful 
Buying and Selling!

Marg 
McCarthy
BROKER, SRS – 
Sellers Representative Specialist

519-216-1756
marg@royallepage.ca

www.MargMcCarthy.com
*Not intended to solicit buyers or sellers currently under contract with a real estate brokerage

SPECIALIZING IN:
RESIDENTIAL, COMMERCIAL
& INDUSTRIAL ROOFS
• installation
• maintenance
• repairs
• replacements

905.880.4771
anniecairns@me.com

FREE
ESTIMATES

Tav Named #1 In Caledon Branch With RE/MAX Realty Specialists Inc., Brokerage**

Call Tav for FREE home evaluation!

Nominated BEST REALTOR (2014)*

* Realtrends Magazine CANADA’S BEST Top Sales Professionals by Volume Retrieved From: 
http://www.realtrends.com/products/top-ca-sales-professionals/individual-volume14  on 07/28/2014 
**Based on commissions earned 2015 company-wide RE/MAX Realty Specialists Inc., Brokerage

RE/MAX Realty 
Specialists Inc. (Brokerage)

TAV
BROKERSchembri

43 Kamori Rd, Caledon
Beautiful 2 Yr Old Spacious Townhouse In The Village Of Southfi elds 
In Caledon. Featuring Open Concept Kitchen With S/S Appliances. 
Hardwood In Liv / Dining Rooms. Master Bdrm W 5 Pcs Ensuite W 

Soaker Tub & Separate Shower.  Outdoor Concrete Patio.

$515,000

4376 The Grange Sdrd
Prestigious Address On The Grange Sideroad, 

Known As “Farr Farm”. 33 Rolling Acres With Views Of Toronto. 
2 Great Residences, Horse Barn, Pool, Workshop.

$2,895,000

7737 Healey Road, Caledon
Outstanding 4 bedroom, 4 bath home backing onto greenbelt. 

Formal living & dining rooms, renovated designer kitchen. 
Main fl oor offi ce.  Walk-outs to entertainment-sized patio & garden. 

Lower level with second kitchen & family room. 

$1,297,000

Just Listed
RESIDENTIAL  •  LAND  •  FARMLAND

416.206.8164
tav@tavsells.com

www.tavsel ls.com

Introducing Nick Takhar, 
Sales Representative, 
newest member of our 
team specializing in Southfi elds

OPEN HOUSE
Sunday 2pm-4pm

OPEN HOUSE
Saturday 2pm-4pm
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Since 1990
Making your house like home.feel

48 Centennial Road, Unit 13, Orangeville • 519.942.1568 • donsheatingandcooling.com

We are SO much more than a
Heating and Air Conditioning store.

We are your premiere BBQ specialists for
Weber, Napoleon and Traeger smokers.

Regional Market Report – March 2016
Orangeville 
Market Statistics

Caledon 
Market Statistics

Dufferin (Excluding Orangeville) 
Market Statistics

For more information you can contact Doug & Chris Schild of Royal Lepage RCR Realty, Brokerage at 519-941-5151 or info@therealestatemarket.com 
Statistics are compiled from data posted on the Toronto Real Estate Board.  A full report can be viewed at http://rlprcr.blogspot.ca or by visiting www.therealestatemarket.com
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RESALE 
HOMES
C O L L E C T I O N

 FEATURE HOME

$375,000

You’ll love this 1.5 Storey Chalet Style Home Overlooking a Private Pond. 
This 3 bedroom, 2 Bathroom home features a nicely Laid out Floor Plan. 
Kitchen and Dining Room each with Walkout to Decks. Newly updated 
wood stove in the living room. Cathedral ceilings and curved windows in the 
2 Upstairs bedrooms. Main fl oor master with a large closet & shelving. 
The Whole House has been fully Renovated. New plumbing, new bathrooms, 
new kitchen, all new windows, new fl ooring throughout. Hydro updated, new 
chimney liner & new deck stairs. Detached 3 car Garage, has Auto Opener and 
separate Hydro Service. A well Treed lot & Private location Fabulous property 
on Paved County Rd 9. This is a Property to See. Call Marg Today!

Updated Chalet Style Home on 2.3 Acres

*ARE YOU LOOKING TO LIST OR BUY?
*Call Marg for Successful Buying and Selling!
Marg McCarthy
BROKER AND SRS – Sellers Representative Specialist

519-216-1756
marg@royallepage.ca • www.MargMcCarthy.com
*Not intended to solicit buyers or sellers currently under contract with a real estate brokerage

#1 Top Agent 
Shelburne Royal LePage RCR (sales volume 2015) 

� is report is courtesy of Evelyn Lopes sales representative. iPro Realty Ltd., Brokerage. Not intended to solicit buyers or 
sellers currently under contract. Not intended to solicit buyers or sellers currently under contract. Copyright © 2016

DUFFERIN-PEEL – A new report has just been 
released which reveals 7 costly mistakes that most 
homeowners make when selling their home, and a 
9 Step System that can help you sell your home fast 
and for the most amount of money.

� is industry report shows clearly how the 
traditional ways of selling homes have become 
increasingly less and less e� ective in today’s 
market. � e fact of the matter is that fully three 
quarters of homesellers don’t get what they want 
for their homes and become disillusioned and - 
worse - � nancially disadvantaged when they put 
their homes on the market.

As this report uncovers, most homesellers make 
7 deadly mistakes that cost them literally thousands 
of dollars. � e good news is that each and every one 
of these mistakes is entirely preventable. In answer 
to this issue, industry insiders have prepared a free 
special report entitled “� e 9 Step System to Get 
Your Home Sold Fast and For Top Dollar”.

To hear a brief recorded message about how to 
order your FREE copy of this report call toll-free 1- 
866-500-3429 and enter 506. You can call anytime, 
24 hours a day, 7 days a week.

Get your free special report NOW to � nd out 
how you can get the most money for your home.

14 Critical Home Inspection Traps 
to be Aware of Weeks Before Listing 
Your Dufferin-peel Home for Sale

New parents face a host of challenges upon bring 
their newborn sons and daughters home, not the least of 
which is childproofi ng their homes so the newest addi-
tions to their families are safe and sound. The strategies 
moms and dads employ when childproofi ng their homes will 
change as youngsters grow older and mure curious, but the 
following are a few tips to get parents started.

• Install safety latches and locks on cabinets and drawers. 
Curiosity might start to take over at the moment infants 
learn to crawl, so new parents should install safety latches 
and locks on all cabinets and drawers in their homes. The 
United States Consumer product Safety Commission notes 
that such latches and locks can prevent access to a host 
of potentially harmful items, such as medications, cleaning 
products, knives, and other sharp objects.

• Use anti-scald devices. Burns from hot water can quickly 
cause signifi cant burns to young children’s skin, so install 
anti-scald devices that regulate water temperature and 
reduce the risk of kids being burned. The CpSC also 
recommends lowering water heaters to 120 F to further 
reduce the risk of burns.

• Use safety gates at stairways and in rooms that are off 
limits. Safety gates  around stairways and in doorways of 
prohibited rooms can reduce the likelihood of potentially 
harmful falls and keep kids out of rooms where they might 
be harmed. place gates in  the doorways of rooms that 
contain sharp objects, work tools, substances that can 
prove harmful if ingested, and any other items you don’t 
want inquisitive tots to come into contact with. Make sure 
all safety gates at the top of stairways are the kind that can 
be nailed into the wall.

• Attach bumpers to the edges of sharp furniture. Corner 
and edge bumpers can reduce the risk of injury when kids 
bang their heads on sharp furniture such as coffee tables or 
other items with hard edges. Make sure the bumpers are 
fi rmly secured before allowing youngsters into the room.

Infants, toddlers and young children are vulnerable to 
injury around the house. parents can reduce that injury 
risk by taking several steps to childproof their homes. 
More childproofi ng tips are available at www.cpsc.gov.

How to childproof your home
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We have Buyers 
for Caledon.

Century 21 Legacy Ltd. Brokerage
Not intended to solicit those currently under contract

Real Estate Sales Professional
Sonia Saini

Real Estate Sales Professional
Simran Saini

647.709.0820 416.880.8955
www.soniasoldit.com

HWY 50/Healey Area Motor Vehicle Repair/Wash 
or Outdoor Storage For Sale

Bolton - SOLD for 99% of Asking in 1 Week!

50 ACRES Caledon
Bungalow/Farm/Arena
OPPORTUNITY

SO
LD

• Bin Rentals
• Junk Removal
• Demolition 
• Waste Audits and Consulting

Fast and professional 
service with honest 
and competitive prices

CALL 
FOR 

PRICING!

www.dropntoss.ca
offi ce 416-248-5543  |  toll free 1-844-DNT-TOSS  |  fax 416-741-9088

INTERIOR DECORATING
Longer days and warmer temperatures o�en trans-

late into wanting to freshen up the interior of a home. 
Heavy draperies and comforters are put away, and 
lighter fabrics are taken out of storage. Whenever 
possible, reuse or repurpose items you already have 
rather than purchasing new items. Longer drapes can 
be cut and hemmed to be used as window treatments 
in other rooms. Making a patchwork blanket out of 
old T-shirts is a cra�y project that makes use of items 
that would otherwise be destined for land�lls. 

When laundering linens, skip the energy-using 
dryer and let items line dry in the sun and fresh air. 

If you decide to purchase some new items, look for 
products made from sustainable or organic fabrics. 
Hemp and bamboo textiles have grown in popular-
ity. Hemp and bamboo plants grow quickly, and their 
durability makes these materials smart choices.

When replacing items around the house, donate 
older items to a charitable organization.

FLOWERS AND PLANTS
Spring and summer call to mind beautiful  

blooming plants. Relying on native, sustainable 
plants is practical, environmentally friendly and  
cost-e�ective. 

According to the National Wildlife Federation,  
sustainable plants are native plants. Native  
plants sustain local wildlife more e�ectively than 
non-native alternatives, so include native plants in 
your sustainable garden. Native plants also are less 
reliant on pesticides and herbicides to keep them 
healthy and viable.

Don’t forget to bring plants indoors as well.  
Even though you may be opening the windows 
more, indoor plants can �lter and purify indoor air. 

�e NASA Clean Air Study, led in association with 
the Associated Landscape Contractors of America, 
found that certain common indoor plants naturally 
remove toxic agents such as benzene, formaldehyde 
and trichloroethylene from the air. E�cient air  
cleaning is accomplished with at least one plant per 
100 square feet of home or o�ce space.

PROPER DISPOSAL
Spring cleaning is another tradition for many 

families come the end of winter and dawn of spring. 
Many people use spring as a time to go through  
closets and garages to remove items they no  
longer use or need. In an e�ort to clean up fast,  
some people may dispose of chemical products, 
paints, treated lumber, and many other items in  
ways that can be damaging to the environment.  
Always learn local municipal guidelines for prop-

er disposal of potentially harmful products. Area  
recycling centers may have drop-o� areas for stains 
and paints, used motor oil and other potentially 
harmful products.

Before discarding something, see if it can be  
donated or sold. �is will result in fewer items  
ending up in land�lls. 

Exercise caution outdoors as well. Runo� 
from cleaning products used on home siding or  
driveways can leach into the surrounding soil or 
�nd its way into sewage drains that ultimately direct  
�uids to public waterways. Choose environmentally 
responsible products whenever possible.

Springtime renovation and cleaning projects  
provide the perfect opportunity to adopt  
eco-friendly practices that pay dividends for years  
to come.

The arrival of warmer weather means different things to different people. 
Some anticipate opportunities for outdoor fun, while others may be   
considering redecorating or remodeling their homes. For the latter group, 
home improvement season provides a great opportunity to make homes 
more eco-friendly.

When planning home improvement projects, it’s best to first choose a  
project and then look for ways to make the project more environmentally 
friendly. Such an approach may not only benefit the environment,  
but it also may benefit homeowners’ bottom lines.

How to make  
spring projects 
more eco-friendly
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We guarantee Fix & List It’s success! Fix & List It is well proven and we work very hard to keep it successful and protable for our clients.  
Our guarantee is that if we do not achieve initial value of the home + cost of renovations we refund up to 25% of the costs of renovations  

to the homeseller to ensure their prot margin. Our mission is to make you the most money we can when you sell your home.

Visit us at www.FixAndListIt.com

FIX Josh Edwards
Project Manager
226.268.7870

Wendy Edwards
Sales Representative
519.215.1948

HOW OUR PROCESS WORKS:

A RECENT EXAMPLE:
Initial Evaluation - $310,000

Renovation Costs - $11,270.52
Home Sold For - $350,000

Home Owner Profit - $28,729.48

STEP 1:
An initial evaluation is held  
at the home to assess current  
value, renovation needs & future 
value post renovations. At this 
time we will do a walk through 
of the property and assess  
what needs to be done as well 
as initial budget & time frame.  
Current property values will  
also be overviewed for  
similar homes to illustrate  
baseline values.

STEP 2:
Renovations will commence on
the property to optimize the 
home. The budget & timeline 
has to be agreed on with the 
homeowners to ensure we are
on the same page of what is to 
be done. During the renovations 
all costs of labour and material 
are recorded and will be presented 
to the home owner on revision 
of the work to illustrate the  
0% mark up.

STEP 3:
Once all renovations are completed 
the property is staged as well as 
professional photography will be 
done to help present the home  
in the best light. It is then listed  
with our partnered realtor and  
marketed across all marketing 
channels availabe to us.  Every step 
of the process is designed to make 
the home appeal to the largest 
amount of buyers to drive the abso-
lute best price!

FIX 
Fix & List It is a home marketing solution utilized by homeowners to ensure that they  
receive the most money possible on the sale of their home. Utilizing current trends and market  
demands, the Fix & List It system will help renovate and market your home to appeal to the largest 
amount of buyers as possible to drive the best price. We front all cost of renovations and will never 
ask you for a cheque. On closing of the sale of the home, the renovation costs are taken from the 
proceeds of the sale and all profits generated due to this work will go directly into your pocket!

You Pocket The Profits, We Guarantee It!

Thinking of listing your home this Spring?
To get the best return on your home you need to make your home look it’s best.  

With the Spring Market quickly approaching, now is the time to call.
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Quality & 
Service 
you can 
depend on.

Sales • Service • Installation
308 Broadway, Unit 1, Orangeville

519-941-8429 • www.hydewhipp.com

A division of Hyde Whipp Interiors Ltd.
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Mortgage Broker – A licensed Mortgage Broker or Agent should 
always be your � rst point of contact when considering buying or 
re� nancing a home.  Knowing how much you can a� ord to spend 
and comfortably carry each month in debt, are numbers you will 
need before you begin your search for the perfect home for you and 
your family.  Re� nancing to pay o�  high interest debt or to free up 
equity for investing is a smart strategy that your Mortgage Broker 
may be able to help you with.  Renewing an existing mortgage with 
your current lender can o� en be the most expensive option.  Review 
the bank’s o� er with your mortgage professional, who will give you 
their opinion of the o� er you’ve received.  A Mortgage Broker brings 

you options and choices including: which lender to choose, what 
term and amortization are best to suit your � nancial situation, how 
to structure your down payment and � nally and most important – 
how to pay that mortgage o�  sooner! 

Real Estate Broker or Sales Representative – � e argument has 
raged on about the best way to sell your house, using a real estate 
professional or selling privately.  It can be a gamble if you are trying 
to save the commission expense of using a realtor and handle the 
transaction by yourself, but it becomes a personal decision that only 
you can make.  Remember only the seller pays commission to the 
Realtor so as a purchaser it is always in your best interest to use an 
Agent.   Real Estate Brokers and Sales Representatives are certi� ed 
professionals registered with and regulated by RECO (Real Estate 
Council of Ontario) and CREA (Canadian Real Estate Association), 
with ongoing learning and testing through OREA (Ontario Real 
Estate Association) .  Consider interviewing potential Brokers 
or Sales Representatives to ensure that they are a good � t for you.  
Commissions can range greatly depending on the amount of work 
you are expecting from your potential Realtor.  

Real Estate Lawyer – � e Solicitor that represents you in a real 
estate transaction will conduct a title search, register the deed and 
handle the transfer of funds.  � e title search will ensure that your 
home is or will be free and clear of any prior encumbrances such as 
previously registered mortgages, liens or claims against the title of 
the property.  � e lawyer may then register a title insurance policy 
for the property.  Your lawyer will represent your best interests 
in this transaction and will ensure that the Vendor and the Lender 
are acting fairly.

Home Inspector – A certi� ed professional that will provide you with 
an opinion of the home’s performance and condition.  I have never 
purchased or sold a home or commercial property without the ben-
e� t of a Home Inspector’s opinion.  � ey are the eyes and ears that 
should and will crawl up in to the ra� ers and dig in the darkest base-
ment corners to ensure that the property you are looking to buy or 
sell is sound.  � ey will identify any current and potential issues that 
have or could arise with the property.  � e cost can range anywhere 
from $ 300.00 to $600.00 for a residential property, with additional 
inspections such as thermal imaging for heat loss and moisture, 
available for an extra cost.  Well worth the investment!

Appraiser – A certi� ed real estate appraiser will assess the true 
value of the property, taking many aspects in to consideration such 
as age, improvements, condition of the home and surrounding 
landscaping.  � e appraiser will then look for recent, comparable 
sales to support the value of the property.

� ere are many things in life that should be le�  to the 
professionals; Dentistry, Surgery and Pumping of your Septic 
Tank to name a few.  Having an experienced team of professionals 
working for you, ensures you are represented, protected and 
educated throughout your home purchase or re� nance.

Safeguard your biggest � nancial investment and avoid costly mistakes.

– Written by Andrea Sammut, 
Licensed Mortgage Agent 

at Mortgage Architects Brokerage 
#10287 located in Orangeville, Ontario.

Home Team                
on your 

Who’s Who 
?

Resources.Solutions.Relationships

Stop by our newest location at 94 Broadway – a surprisingly simple alternative for your mortgage!

JOE SAMMUT
   joesammut@mortgagegate.ca
519.938.5401 or Toll Free 888-575-4403
  w w w. m o r t g a g e g a t e . c a

Mortgage Broker #M08004805

Brokerage #10287

CHIP REVERSE 
MORTGAGE 
CERTIFIED
Call for more 
information

When the time comes to purchase 
your fi rst home or renew the mortgage 
on your current home, it’s a good idea 
to know who your home team partners are.  
There are a number of professionals that 
you will need to work with to get the job done.  
Here is a breakdown of who they are, 
what they do, why they are necessary 
and how to fi nd the right one. 
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*ARE YOU LOOKING TO LIST OR BUY?
*Call Marg for Successful Buying and Selling!
Marg McCarthy
BROKER AND SRS – Sellers Representative Specialist

519-216-1756
marg@royallepage.ca • www.MargMcCarthy.com
*Not intended to solicit buyers or sellers currently under contract with a real estate brokerage

#1 Top Agent 
Shelburne Royal LePage RCR (sales volume 2015) 

Are you thinking of selling your home?
Contact Marg Today for a Free Market Evaluation!

102 ACRES OF COUNTRY BUSH PROPERTY

Only 2 hours from Toronto with Conservation Land on 3 sides. Cleared 
2-4 Acre Buliding Envelope. Small Pond, Abundant Wildlife. Peaceful 
Retreat with Existing Cabin & Garage.

$179,000

GREEN ACRES FARM 49 ACRES

Raised Bungalow 5 Bedrooms only 12 yrs old. Beautiful.  Barn and 
Paddocks for your Hobby Farm. Lower Level is set up for Separate 
entrance In-law suite apartment. A Must See!

$665,000

STUNNING 3 + 2 BEDROOM HOME ON 2 ACRES

Fabulous Raised Bungalow. Open concept Kitchen & Living room. Up-
graded Granite countertops, Centre Island, Walkout to Deck. Separate 
Entrance from Garage to Lower Level. Potential for In-Law Suite with 
Kitchen & Bath.  Bonus 24x24 ft Workshop.

$545,000

PRIME FARM LAND 97.7 ACRES

Beautiful Melancthon Working Farm Barn, Storage, Workshop, 
2 car garage and 2 Bed House On Paved Road close to Shelburne.

$899,000

HORSE FARM ON 46 ACRES

130 ft x 60 ft Illuminated Riding Area. 14 Stall Barn Newly 
upgraded Paddocks. Great for Boarding/Lessons. Century Style Home, 
5 Bedrooms, 2 Baths . On Corner Lot & Paved road close to Shelburne.

$799,900

SHOP ON 1.93 ACRES

Rural location on Paved Road 30ft x 70ft insulated Shop 
Driveway and Hydro, Beautiful Building Sites for a Custom Home. 
Ready for your Dream Home. Can Build to Suit.

$250,000

OPPORTUNITY KNOCKS

3 Bedroom Raised Bungalow with Separate Entrance to Lower 
Level. Living/Dining combined. Back Bedroom Walkout to Deck. 
Potential to have Lower Level Apartment.

$259,000

SERVICED INDUSTRIAL LOTS

Great Opportunity for Growing Business Vacant Serviced Lots on Paved 
Street IN TOWN of Shelburne M1 Zoning has many UsesCall to discuss 
your Ideas 1 to 10 Acres Available.

$90,000 per Acre

MODERN OFFICE BUILDING

up to 10,000 sq ft fi nished plus 5000 unfi nished Single or 
Multi use, Great Investment Busy Main St Shelburne

$2,200,000

READY FOR YOUR DREAM HOME

This 2 Acre Building Lot has beautiful views of the Hills of Mulmur. 
On Paved Road close to Hornings Mills.

$184,700

LET ME SELL YOUR HOUSE FOR YOU! 
LOTS OF BUYERS LOOKING! CALL MARG TODAY!

4 + 1 = 5  BEDROOMS

5 Bedrooms, 2 Bathrooms. Family Room with Fireplace. Extra 
Large Fenced Yard. Finished Basement with Rec Room, 5th Bedroom, 
Laundry and Workshop. New Furnace & Roof Last Year. Don’t Wait.

$345,000

UPDATED CHALET STYLE HOME ON 2.3 ACRES

3 Bedrooms, 2 Bathrooms. Whole House Redone & Updated! Kitchen/
Dining Room with Walkouts to Large Deck. Separate 3 Car Garage, 
Garden Shed/Shop. Mature Trees, Pond & Private on Paved Road. 

$375,000

UPDATED CENTURY HOME ON 3.64 ACRES

3 Bedrooms. Master with 3pc Ensuite. Front Insulated Sun Room with 
Second Floor Deck. Lg Eat-In Kitchen , Modern Family Rm with Walkout 
to Wrap Around Deck has attached Custom Built Gazebo. Beautifully 
Landscaped. On a paved road close to Shelburne. Don’t Miss This One!

$695,000

LARGE SHOP ON 99.25 ACRES

Modern insulated Shop with sep Hydro and Septic 3 Bed House, 
Barn and Cattle Barn, Storage Has it all. 
Next Door 90.25 Acres also for Sale Vacant Land ($525,000)

$1,099,000

CHATSWORTH
3.37 Acres$52,900

DUNDALK
138.37 Acres

Potential Development
$999,900

Others Available Call for Information

BUILDING LOTS
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